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You are seeking the biggest and most active 
market for your product. 


MEDICAL ECONOMICS reaches it every month. 
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Compound Syrup 
of Hypophosphites 


TRADE MARK 


Maxima cum cura commixtus semperque 


idem. 


Compositio prima ante alias omnis. 


heap and Inefficient Substitutes 
Preparations “Just as Good” 
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Samples and Literature on request 







Fellows Medical Manufacturing Co., Inc. 


26 Christopher Street . New York, U. S.A. 
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The Two Serpents of the Caduceus 


1st Serpent: ‘‘If the 
profession advertises, 
where will the money 
come from to pay for 
the advertising ?’’ 








2nd Serpent: 
last analysis, my brother, 
it will be paid for out 
of the money which the 
profession’s 
saves from being wasted 
on quackery!’’ 
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in acute inflammatory conditions of the intestinal tract 
will be found of great value. It will not take the place 
of proper diet and internal medication, but by relieving 
the local congestion and soothing the nervous system, it 
will be found to be an inestimable adjuvant. 
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Determination of albumin 


in urine in 10 minutes 


ALBUMINIMETER 


of Dr. Exton 





gives an accurate reading 


in milligrams per 100 cc 


Quick, Easy, Accurate. 
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CALCICARB TABLETS, H. W. & D. 


Each tablet contains 10 grains calcium carbonate, U. S. P. 
flavored with oil of cinnamon, 1/40 min. 


EE paper, page 1557, May 14, 1927, “The 

Journal” A.M. A. by Drs. Loevenhart 

and Crandall, for complete data on the value of 

calcium carbonate administered in these tablets 

as an antacid in place of sodium bicarbonate, soda 
mint and similar chemicals. 


Furnished in boxes of 3 tubes of 12 tablets 
each. The tubes are of convenient size for carrying 
a day’s supply of the tablets in the pocket or 
hand-bag. The box, or 36 tablets, should be 
written for on prescriptions. One or two tablets 
may betaken atatime. They may either be held 
in the mouth until they disintegrate or swallowed 
with a small amount of water. 


WRITE US FOR SAMPLE TUBE of TWELVE TABLETS 


and HAVE YOUR DRUGGIST STOCK 
CALCICARB TABLETS 


H. W. & D. brand of calcium carbonate, U. S. P. 
IN A PALATABLE FORM AND A CONVENIENT PACKAGB 


Physicians Prices 


Box 3 tubes 12 each .40 
Bottle 100 tablets 75 
“ 500 “ 2.50 
“ 1000 “ 4.50 


HYNSON, WESTCOTT & DUNNING 
BALTIMORE, MARYLAND 
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Mass Education Through 
Paid Space 


Describing the background for a comprehensive 
program of ethical advertising 


By Harold S. Stevens 


FEW years ago, an association of fruit growers 

on the west coast decided to advertise. They 

raised a sum of money between themselves, planned 

aseries of advertisements, bought space, and began 
to watch eagerly for results. 

Some of the members were very enthusiastic, 
and some of them were not. All of them held their 
breath. This was a new venture. After a time they 
began to sense disappointment in one another’s 
attitude; doubts grew as to whether the thing was 
really worth-while. 

At the end of the first year, they almost decided 
to call it quits. But the enthusiasm of a few pre- 
vailed, and the campaign creaked on for another 
year. Then results began to show; doubts vanished, 
and the project rolled forward to success. 

This was a typical little romance in the history 
of advertising. Today the products of that associa- 
tion are household words all over the country, and 
one of its slogans—“Have you had your iron today” 
—is known everywhere. | 

(Turn the Page) 
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in the street”’ 
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Similarly the phrase— “Say It 
With Flowers’”—has been so widely 
circulated by a florists’ association 
that it ceases to associate itself with 
advertising. 

A nurserymen’s association is now 
waging a successful campaign to en- 
courage home planting, and their 
slogan is—“It Isn’t a Home Until It 
Is Planted”. 

The recent history of advertising 
is filled with similar examples of 
association advertising. These exam- 
ples tell us that educating the public 
through group advertising is no 
longer to be considered as an experi- 
ment, something to dabble with. It 
is a proven fact. It can not only do 
for physicians what it has done for 
other industries and trades, but it can 
do a whole lot more, for no trade, in- 
dustry, or profession is in such a 
strategic position to use its influence 
for good as medicine. 

So much for that part of our back- 
ground. Now the comparison be- 
tween paid advertising and “free 
publicity”. 

There are certain groups in the 
medical profession which have under- 
taken to circulate material among 
newspaper and magazine editors, 
with the intention of having this 
material appear under the authoriza- 
tion of a competent medical group. 

Such projects deserve a great deal 
of credit, even more credit than they 
have received. They have sensed the 
need of action, and have acted. Were 
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it not for their kind of 
spirit, the profession 
might keep on marking 
time forever, regardless of 
how many suggestions or 
how much haranguing 
was put before it. 

But, although they 
may seem to be taking the 
shortest, least costly, and 
most dignified route to the 
enlightenment of the man 
in the street regarding 
who and what his physi- 
cian is, they are really 
taking very much the 
longest and most costly 
route. In fact, it may be 
altogether a dead end 
route, may never reach its 
objective. 

Hereis why. Editorial 
matter, no matter how 
good it is, is subject to the 
blue-pencil or the waste- 
basket of the editor. Medi- 
cal publicity, while it may 
seem to be controlled by 
the group responsible for 
it, is really controlled by 
the editor. He may pub- 
lish it today, and refuse it 
tomorrow. No editor 
wants to publish the same 
thing every other editor 
Is publishing, and all edi- 
tors have a very pro- 
nounced aversion for free 
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publicity of all sorts, though they may be courteous 
enough not to say so. Under these conditions, no 
concerted, steady, unified program of mass educa- 
tion can be built up. The public forgets quickly. 
Paid advertising is controlled directly by the 
group who pays for it. It appears just when and 
as they wish it. It bears the undeniable stamp of 
ANINDUIUAUUQUNUUOUGNUNOGU00Q00000000000000000000000000000000000000000000000NLOLOLUGOLSOLUOUOUGUUUEOSUAE OULU 
Just what IS the mes- 
sage that the medical 
profession wants to con- 
vey to “the man in the 
street”? 
How can that message 
be phrased in terms 
appropriate to the pro- 
fession’s dignity? 
How can the telling of 
it be financed? 
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their authority. Also it is cheaper in the long run, 
for the effort and time required to get any kind of 
results through “free publicity” is out of all pro- 
portion. 

There is real danger, too, in the “free publicity” 
idea, for editors often give a news story a deft twist 
with their blue pencils in order to please their read- 
ers, and such twists may quite defeat the purposes 
of the medical author. 

Any “free publicity” story is far less dignified 
and far less authoritative than a truthful, attrac- 
tively prepared advertisement. 

A third element in our background is this: who 
pays for advertising? 

The group who sponsors it pays for it in the 
beginning, naturally. In the case of medical adver- 
tising, the one who would pay the bill, in the final 
analysis, would neither be the patient nor the physi- 
cian. It would be paid for out of the enormous 
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funds which such advertising would save from being 
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thrown away on quackery. The quack would pay 
for it; the patent nostrum maker would pay for it; 
and what is even more important, the great eco- 
nomic saving in life and health would pay for it, 
many times over. 

“Mass education through paid space” implies a 
great deal that can not be put into words. 
OMUUUANELUEUUOUUEUUEDOS4QQ00000000000000OUOOEOEGGOGGOGOUOLUOOOUUOUOGEOOEOROGGOGGAOGQOOUOOUOOUOAUOULOOUEEOUOGOCEGCGCOUUUAUOOUOU OOOO ORRDGEOGSOOGOOOOOOOUOOUOOOOUOOUEGOOGOOOOOUAOOOOOOOOOOOUOOOOOLOGOOOOOOOOQOOGOOOOUOUOOOOOOOEOOND 


The answers to these and other important questions will 
appear in coming issues of MEDICAL ECONOMICS. 
Study the plan carefully and send in your comments. 


AOMMIUNUAEUOEOOUOGUECEOUOUOUERUAUEOOOEOOOOEEUOOEOOOUEOOOEUOOOEOOGEOUAO AEA 


One cannot find exact words to express the 
groping of great masses of people in the darkness 
of semi-ignorance, tragically scornful of the man 
best equipped to lead them into light, the physician. 
One can not find words to express the pitiful depend- 
ence of these masses upon quackery and cultism. 


Nor the discontent and jealousies surging 
through the profession’s own ranks. Nor the brutal 
propaganda of the pseudo-health publications. 
Such elements also make up our background. 


Against this background we must paint an ideal, 
and the profession must have faith in its ability 
to bring this ideal into being. 

“Mass education through paid space” must be 
undertaken with stout hearts and ample enthusiasm. 


Ask for the June issue of MEDICAL 
ECONOMICS if you did not see the first 
number of this important article. Watch 
the next issue for a portrayal of “the ideal”. 
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has been what we call the 
natural forces. Included in this 
category are various forms of un- 
harnessed energy, nearly all of 
them being either direct or indi- 
rect products of the action of the 
sun. It is for this reason that 
when we seek the causation of 
tornadoes, floods, abnormal wea- 
ther variations, crop failures or 
static, we always end up with 
eyes and minds focused on the 
blazing star around which our 
earth revolves. 

The ancient astrologers were 
not far wrong in their belief that 
the violence or inactivity of the 
sun’s radiation has a profound 
influence on human health and 
well-being. An eminent astrono- 
mer at a recent congress of scien- 
tists said that the extra dose of 
radiation that reaches us from 
the sun near the end of each sun- 
spot cycle stirs the nervous sys- 
tem and fosters unrest through- 
out the earth. The Russian up- 
heaval of 1917, the French Revo- 
lution in 1789, and a long series 
of earlier insurrections all coin- 
cided with times of maximum 
sunspot activity. 

We no longer believe that the 
positions of the planets and the 
moon in the signs of the zodiac— 
the twelve constellations that ap- 
pear to circle around the Polar 
Star—determine the fate of the 
new-born child. We have got 
away from the notion that the 
same medicine is good or bad ac- 
cording to the position of the 


HE greatest stumbling 
block in the progress of man 
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stars above. And, thank Heaven, 
we no longer wait for a sign from 
the astrologer that it is now safe 
to proceed with the ceremonial of 
an annual tub bath after a win- 
ter of bodily abstinence from soap 
and water. But the facts at 
hand do clearly indicate that 
something causes the machinery 
of man to alter its speed at more 
or less regular intervals of time. 

We smile at the belief of our 
forefathers that the sun control- 
led the heart; Saturn, the spleen; 
Venus, the ears; Jupiter, the 
liver; Mercury, the lights; Mars, 
the gall; and the moon, the head. 
But science no longer sneers at 
the notion that electro-magnetic 
bombardments of the earth by 
the sun vitally affect the human 
actions. Tens of thousands of 
evil germs succumb to sunlight 
exposure, so that periods of 
plague and pestilence are favored 
by a reduction in radiation and 
the simultaneous lowering of 
body resistance due to nervous 
relaxation. 


Ws: HAVE developed 8 
working knowledge of the 
atmosphere above us for ten oF 
twelves miles. It is clear that the 
warm air rises in the tropics, re 
turning to the Arctic where it de 
scends and starts once more on 
its journey to the equator. But as 
to the secrets of the upper all, 
not much do we know except that 
the air is thinner, oxygen am 

nitrogen have practically disap- 
peared and hydrogen, helium an 
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supreme. As we go up, the tem- 
perature drops, reaching sixty 
degrees below zero at an altitude 
of ten miles. Studies of shoot- 
ing stars and other phenomena 
have resulted in great differences 
of opinion concerning the “electric 
roof” of the atmosphere and the 
temperature and density of the 
upper air. In this virgin field of 
research lies the key to many 
problems such as the auroras, 
magnetic storms and “skip dis- 
tance” or silent areas in radio 
broadcasting. 

Milliken and Bowen, wizards of 
the infinite, tell us of electric 
winds that whistle past the 





“EACH SCRAP OF NEW KNOWLEDGE” 


earth’s atmosphere at the speed 
of light—186,000 miles a second. 
These strange winds are really 
masses of radiation, for accord- 
ing to the new conception, light 
is not merely wave lines in 
ether, but comes in lumps of as- 
sorted sizes which have both mass 
and inertia. These “winds of 
space” blow ceaselessly from those 
Sources of light and life which 
We call the sun and the stars. By 
virtue of their mass and specd 
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they exert a pressure on the sur- 
faces of all planets and whatever 
else they touch. Such cosmic 
rays are developed by the de- 
struction of matter in far-off 
stars, some of them so distant 
that although light travels at 
such an incredible speed, the rays 
that reach the earth tonight 
started toward the earth hun- 
dreds of thousands of years ago. 

If we reduce the heavens to a 
scale in which the earth is no 
larger than the tiniest germ vis- 
ible under a microscope, then the 
sun would be only a dust speck 
three-hundredths of an inch 
away, and our entire solar sys- 
tem would be less than an inch 
across. On this scale, the near- 
est star would be 1,500 feet away 
and our private universe or star 
cloud would have a diameter of 
about 9,000 miles. Continuing 
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Floyd Parsons # 
will sketch out a\. 
little picture of 
the world’s scrap- 
heap, and how 
much it is costing 
us, in August 
MEDICAL ECO- 
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our assumption on the same scale 
of measurements, the vastness of 
space is indicated by the state- 
ment that while the sun is only 
a fraction of an inch away, the 
most remote nebula, or island 
universe, so far disclosed is 300,- 
000 miles distant. 

Each scrap of new knowledge 
helps in our search for the master 
key of the universe. Evolution 
really begins with the formation 
of the atom. But for the origin 
of matter we may look to the 
stars as the source of the eiec- 
trons and protons necessary to 


(Turn the Page) 
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the construction of atoms. It is 
for such reasons, as well as its 
close proximity that the sun must 
become an object of ever-increas- 
ing interest to man. It is our 
power-plant—the source of all the 
energy that sustain life. From 
it we get the vital ultra-violet 
rays that build health, and from 
it come the variable forces that 
create destructive hurricanes and 
manufacture weather. Eventu- 
ally a better knowledge of the sun 
and its changing spots will make 
long-distance weather forecasting 
a valuable and dependable sci- 
ence. Droughts, floods and ab- 
normal temperature changes will 
be anticipated and losses of life 
and property avoided. 

We are now coming to a period 
of sunspot maxima which com- 
bines with another cycle having 
to do with the relative position of 
the sun, moon and earth. Fam- 
ines and weather calamities 
throughout the world in the past 
seem to have come in coincident 
cycles and appear to have been 
caused by variations in solar ra- 
diations. Since 1922 we have 
been getting less than normal 
heat from the sun and there has 
been an expansion of the old wa- 
ter areas of the oceans producing 
abnormal climatic changes. It is 
for this reason that the present 
year.fias been heralded as a repe- 
tition of 1816 when the food sup- 
plies of the world were seriously 
damaged. 


EAL disaster only commenced 

in April of 1816. The tem- 
perature of that month averaged 
47; May, 57, end June, 64. April 
brought heavy frosts and snow 
squalls more appropriate for Jan- 
uary. Ice formed on_ several 
nights and all buds were destroy- 
ed. According to the forecaster, 
“May’s frowns were many and 
her smiles few.” Northerly 
winds with frosty nights caused 
green things to wither. Corn 
was replanted two or three times 
and very little came to perfection. 
June brought several frosts and 
cold spells that killed practically 
every green herb. From six to 
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ten inches of snow fell in various 
parts of Vermont; three inches 
in the interior of New York; and 
several inches in New Hampshire 
and Maine. 


S for 1927, there has been 

freakish weather in most 
parts of the world in _ recent 
months. Severe storms in the 
Mediterranean; gales across 
Great Britain; a record snow 
storm and destructive f eeze in 
Portugal and southern Spain; the 
heaviest snow in the Sahara in 
four centuries; extending into 
Palestine; the greatest flood in 
the history of the Mississippi 
Valley; the lowest temperatures 
ever recorded in late April in the 
Yellowstone and Western Mon- 
tana. All of which, coupled with 
damage to fruits and destruction 
by hurricanes lends credence to 
the thought that we may be in 
for a repetition of « year of ad- 
verse conditions in the northern 
half of the United States. 

At least it is clear that mere 
man, with all of his boasted in- 
telligence, is hardly more than a 
plaything in the hands of the 
mighty forces of nature. We av- 
erage more than ninety tornadoes 
a year, and no section is free 
from visitation. The common 
notion that the East is safe is 
fallacious. In twenty-five years, 
Pennsylvania has had forty-two 
hurricanes, New York, thirty- 
thirty-three, and Massachusetts, 
ten. Per unit area, Massachu- 
setts has more tornadoes than 
Nebraska. Even hail does $200,- 
000,000 of damage annually in 
America. 

Back of this whole problem is 
a mass of vapor 865,000 miles in 
diameter, with an average dens- 
ity of one and four-tenth times 
that of water, and having a tem- 
perature running from _ several 
million degrees Centigrade at the 
center down to about 7,000 de 
grees on its glowing surface. This 
mass we call the sun and we can 
make it our loyal friend and serv- 
ant if we will only put forth the 
effort necessary to get well 
acquainted. 
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But when you call 


the general practitioner 


 Jack-of-all-trades” 


Thanks for the Buggy Ride, 
Mr. Frolich! 


and a semi-quack, we simply won’t stand for it... 


HYSICIANS have _ been 
Presses slammed, poked at, 

blasted, and hauled over the 
coals from a large variety of 
angles during the past few years, 
some of these attacks being quite 
marvelous in the ingenuity of 
their damning. 

Now one of the officials of a 
prominent drug chain holds a 
private little roasting party of 
his own, and the victim is the dis- 
pensing physician. 

The sizzle-fest, in this case, 
takes the form of an article in 
Drug Topics. The name of the 
article is ‘‘Public Served Poorly 
By Physicians” and the author is 
Mr. George Carsten Frolich, gen- 
eral manager of the medicine de- 
partment of the United Drug 
Company, Boston, Mass. 

To read off a few of the choicer 
extracts from Mr. Frolich’s slam- 
ming-bee: 

“I have gathered an endless 
amount of good reasons why it 
is not to the interest of the pub- 
lic that a physician is permitted 
to dispense his own medicines. .” 

In his choice of the word “‘per- 
mitted,” Mr. Frolich would seem 
to be in favor of getting up a 
law to restrain physicians from 
handing their patients medicine. 
If anyone can imagine a picture 
of a physician sitting on one of 
the neat little benches of the 
Atlanta Penitentiary for having 
surreptitiously presented one of 
his patients with a cathartic pill 
—if anyone can imagine a pic- 
ture like that and refrain from 
bursting into loud, hysterical 
jeers, he must either have facial 
paralysis or lockjaw. 
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The next poke is this: 

“..the poor public is served 
darn poorly by this pernicious 
practice..the average medical 
graduate receives a very meagre 
education when compared with 
the qualification of a Pharmacist. 
“Today, an age of specialties the 

public can ill afford a ‘Jack-of- 
all-trades,’ and when it comes to 
the question of health it is about 
the worst time to take a chance 
with an unskilled workman. 
- “Tf the right picture is painted 
to the public of how unskilled 
and unqualified is a doctor-phar- 
macist to whom they entrust the 
lives of themselves and their dear 
ones, I am sure that there would 
be a great outcry against such 
foolishness. .paint so impressive 
a picture that everyone would re- 
fuse to patronize a dispensing 
doctor.” 


OW MEDICAL ECO- 
NOMICS is quite ready to 
grant that some few physicians 
somewhere may be poor dispens- 
ers. They may be absolutely 
rotten dispensers. But that proves 
nothing. We have the inferior 
class in everything. We have 
inferior physicians; we have in- 
ferior architects; we heve _in- 
ferior statesmen and _ inferior 
hammersiniths. We have even 
had inferior generals in our army. 
It is just within the realm of 
possibility that there are, here 
and there, now and then, infer- 
ior pharmacists. Even Mr. Fro- 
lich may admit that. Well then, 
Mr. Frolich, if you make it a 
crime for these ignorant and mis- 
guided M D.s to perpetrate their- 
(Turn the Page) 
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own concoctions and their own 
dispensations upon an unsuspect- 
ing public, how are you going to 
prevent the inferior pharmacist 
from ladling out stuff just as bad, 
or worse? 

Perhaps that, in a small meas- 
ure, meets Mr. Frolich’s main 
argument. The rest, in the frank 
opinion of MEDICAL ECO- 
NOMICS, is a sheer drivel of 
poppycock, taffyrot, bubbleslum, 


appledunk, gurgletush, piffen- 
doodle, funnypap, and _ ruzzy- 
mush. 


Here, for instance, is what he 


says: 

“Thousands of patients are 
treated by these same doctors 
with inaccurate, inert, deterio- 
rated tablets or pills that the 
doctor would never think of us- 
ing if all he had to do was to 
sit down and write a prescription 
for them? 

“Again in his desire to get rid 
of these things, wouldn’t he dis- 
pense them just because he had 
to get rid of them, when if he 
didn’t have them on his hands 
he would have used other medi- 
cines better fitted for that par- 
ticular case. 

“Ts it not a fact that all the 
quack doctors dispense their own 
medicines? I do not want to 
make quite as broad a statement 
as to say that all dispensing doc- 
tors are quacks, but I say that 
most of them are on the border- 
line of quackism and it seems to 
me that the American Medical 
Association would do a _ great 
good for the public by exposing 
this situation and urging legis- 
lation against it. 

“The Pharmacist is as neces- 
sary to the general welfare as the 
Doctor, and the public should en- 
joy this safeguard. The Keen 
competition among the doctors is 
largely the cause of this practice 
—hbut why should the doctors be 
allowed to enter into competition 
with pharmacists to the injury of 
our profession and the danger of 
the people?” 


Wa Mr. Frolich first 
picked up the handle of 
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the griddle and started tossing 
the dispensing physician about, 
he may not have had in mind to 
carry his article to quite such 
lengths. Let us hope he did 
not! But perhaps he reacted like 
the Indians in the war dance, 
who start off with a little chant 
and a little hop-skip-and-jump, 
and end up with Lord knows 
what. 

Why did he write it? 

The United Drug Company 
makes products and retails them 
to the public through a chain of 
drug stores. They sell a lot of 
these products. They are Big 
Business. They may be com- 
petitive to physicians from the 
standpoint of selling pills and 
medicine, but the competition is 
enormously one-sided. They 
don’t have to worry about the 
business their retailers lose 
through the dispensing physician. 


_ The retailers, in individual in- 
instances, may have their noses 
thrown slightly out of joint by 
the fact that Doc Jones up the 
street is handing out his little 
pink pills and little brown bottles 
instead of letting the druggist do 
it. And these retailers, upon 
reading Mr. Frolich’s article, 
may suddenly disappear behind 
the prescription counter and 
have a good hearty chuckle for 
themselves, or run and tell their 
wives — “Great people, these 
United Drug people, they fight 
our battles for us—see this!” 


But the United Drug Company 
and its officials ought to be above 
this petty stuff, and Mr. Frolich 
should realize it. If they want 
to bring the doctor into the pic- 
ture at all, they ought to do it 
in a constructive way. They 
ought to encourage better rela- 
tions between physician and 
druggist, smooth over the grouch 
stories and the sob stories, and 
start up a bit of handshaking all 
around. 

They are in a good position to 
do this, and it is just conceivable 
they they would benefit by doing 
so. 
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and its stimulation of the blood supply have made quartz 
light a valuable aid in this condition. Every physician 


in 


helpful literature, by using the coupon below. 


HANOVIA CHEMICAL & MFG. CO. 
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Showing the treatment yf Abgule Areata 


with ALPINE SUN LAMP. ‘ote the 
closeness of the lamp to the subject. 





Suggested Technique for Treating 
ALOPECIA: With the ALPINE SUN 
LAMP, administer a third to fourth 
degree erythema, at 10 inches distance. 
For Alopecia Areata the Kromayer 
Lamp should be used on small areas. 


ANY physicians favor the quartz lamp to all other 
means of treating Alopecia. Its germicidal property, 


terested in the subject can, without obligation secure 


Chestnut St. & N. J. R. R. Ave., Newark, N. J. 





70 


STREET 





HANOVIA CHEMICAL & MFG. CO.,Chestnut St.@ N.J.R.R. Ave., Newark, N. J. 
Gentlemen :—Kindly send me the available literature on the application of quartz light 
therapy to Alopecia. 










































HE writer is located in a 
small Southern Ohio town of 


perhaps three thousand 
population if you count in most 
of the stray dogs and cats. 


Throughout this broad land of 
ours there are doubtless thous- 
ands of similar small towns with 
similar types of physicians, and 
similar medical problems to be 
met. 

In the larger towns and cities, 
the well-established physician has 
been fairly successful in getting 
away from that bete noir of the 
small town practitioner — “eve- 
ning office hours.” While the 
small-town doc is holding forth 
of an evening at the office, see- 
ing patients who could just as 
well come in during daytime 
office hours, the city doctor is 
getting ready for the theatre, 
the club, a medical society meet- 
ing, or some similar urban enter- 
tainment to his liking. 

The _ small-town practitioner 
can not be independent. All his 
competitors hold “evening hours” 
and always have. 

It takes a hardy medical 
pioneer to attempt to run counter 
to the established small town 
order. 
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If You’d Dodge 
“Evening Hours” 


By J. B. Waring, M.D. 
Blanchester, Ohio 


A littte scheme for meeting 
evening “competition” without 
divorcing one’s self from 


the fireside 


Evening office hours in the 
small town can be done away 
with, however, if the individual 
doctor goes about educating his 
clientele to consult him in the 
daytime, gradually weaning them 
away from an inefficient and un- 
necessary system. He will soon 
succeed in shriveling up _ those 
hated evening hours into non- 
existence. 

If the doctor has his offices in 
the center of town and lives at 
a distance from them, evening 
hours usually mean (especially 
in the winter season) that he 
will drink his supper down and 
then make a mad dash for the 
office, often to sit around for an 
hour or so with not a single 
caller. 


HIS wastes valuable time 

that the physician might just 
as well and better spend with his 
family listening to the radio or 
attending some social affair. 

The writer “officially” has eve- 
ning office hours from 7 to 8 
p.m., but solves the problem in 
the following manner. 

Upon leaving the office for 
supper, the light in the reception 

(Turn the Page) 






























One Yeastone pill corresponds 
to a yeast cake 





The purified concentrated extract of yeast in 
convenient pill form. Especially prepared and 
adapted for medicinal use. In therapeutic activity 
each pill represents one yeast cake. Pleasant to 
take. Keeps well. 


Constipation Acne Carbuncle 
Malnutrition Run-down Condition 


POST CARD 





MERCK & CO. 
RAHWAY, 


N. J. 


















YEASTONE 


A bottle of 100 pills for trial will 
| be sent free to physicians who will 
return the attached reply card. 
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MERCK & CO: 


Please send to me without charge a bottle of 


YEASTONE PILLS. 
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| |@e “STORK” SCALE 


Offers Invaluable Co-operation 


One of the most helpful “prescriptions” a phy- 
sician can give parents is instructions to pur- 
chase a “Stork” Baby Scale. 


Its presence in a home is a great aid to the doc- 
tor. With it, the mother can easily follow his 
advice in regulating feeding. If he desires, she 
will be able to telephone him daily the baby’s 
exact weight to the quarter ounce, thus keeping 
him accurately informed of the baby’s progress. 
aa Being a beam scale, it is always accurate. It 
gives the precise weight by %4 ounces up to 36 
pounds. A tare poise on the beam allows for the 
weight of the blanket. The capacious pan, se- 
curely fastened to the scale, prevents the baby 
from falling out; the rigid safety base keeps the 
scale from tipping over. 





Send for price list and description of the “Stork” 
Baby Scale and also of our Physicians’ Scale, 
Clinic Scale, Portable Scale—all built to meet the 
needs of doctors, nurses, hospitals and to conform 
in every way to the rigid requirements 
of the medical profession. 


THE CONTINENTAL SCALE WORKS 
Desk 76-G 5703 South Claremont Avenue Chicago, Ill. 
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room is left burning, with a sign 
on the office indicator informing 
callers that evening office hours 
are from 7 to 8 p.m., and that if 
the doctor is not at his office at 
that time, to call his residence 
on the telephone. 

In that event the writer 
promptly shows up at the office. 
In the absence of such calls, he 
is left free to spend the hour at 


home with his family. And 
promptly at 8 p.m. the office 
light is automatically  extin- 
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Medigram NO. 16 


Many a physician in 
making up his daily 
schedule of visits, for- 
gets to include a visit 
with his own family. 
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guished by an apparatus any 
small-town electrician can rig up. 

This idea was derived from the 
poultry raisers, who, in an effort 
to emulate tropical light condi- 
tions for their laying hens dur- 
ing the dark, short winter days, 
have clock-work devices which 
turn on electric lights in the 
poultry houses at any set hour 
in the morning, usually around 4 


.m. 

The idea of course is to fool 
the hens into coming off the 
roost and spending an extra two 
hours or so eating by artificial 
light until regular winter day- 
light comes on. The increased 
food consumption thereby leads 
to increased egg production dur- 
ing the season of high egg prices. 

It is a simple matter to have 
the electrician reverse this alarm- 
clock apparatus, so that when 
connected to the reception room 
lights, it will automatically turn 
off the light at any desired hour 
set on the alarm clock. 

It seems to be a peculiarity of 
the small town, that so long as 
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a light shines in a physician’s 
office, just so long will chance 
passers-by straggle into the office 
at all hours of the evening, when 
their wants could just as well 
be attended to in the daytime. 

By having the office lights 
turned off promptly at the close 
of office hours in the evening, 
patients soon learn that they 
must come to the office on time 
to consult the doctor in the eve- 
ning. <A further advantage is 
that gradually the evening office 
hour may be done away with 
entirely, competitors or no com- 
petitors. 

The automatic  clock-work 
light extinguisher saves the phy- 
sician the bother of having to go 
to his office to turn off the lights 
in the evening, or to depend on 
some possibly unreliable and for- 
getful helper to do so for him. 
Likewise, quite an appreciable 
saving will show up on his elec- 
tric light bill from month to 
month. 

Further than this, the physi- 
cian who thus derives an added 
period for relaxation and diver- 
sion after the day’s work is fin- 
ished, remains fresher mentally 
and physically, enters into his 
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Medigram NO. 17 


After about five years of 
practice, any young phy- 
sician is ready to admit 
that “an evening at home 
is worth three in the of- 
fice.” 
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professional work from day to 
day in better all-round condition. 
He is a better, keener physician, 
more efficient in every way, than 
the man who never has a moment 
he can call his own. 

_At the end of a year, the phy- 
sician who thus studies to econ- 
omize his time and energy will 
find that his income is equally as 
good, if not better, than before. 
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Worthy 
of the Profession 


N offering the Bard-Parker Knife to the 
Profession we offer as fine a knife as 
modern science and skill can produce. 


The Bard-Parker Knife combines the best 
features of the ordinary scalpel with the 
advantage of detachable blades. 


The Bard-Parker Knife is sharp, aseptic, 
and safe. You can buy 12 new keen blades— 
equivalent to 12 new knives—for the cost of 
one ordinary scalpel. 


No. 4 handles—$1.00 each. Blades—half 
dozen per package—$1.50 per dozen. 


Bard-Parker products sold direct to 

consumers through authorized Agents 

—located in principal cities of the 
United States and Canada. 





Set No. 105 
One No. 4 handle and six each 
of Nos 20, 21, 22 and 23 
blades in leather case—$5.75. 


BARD-PARKER COMPANY. Inc 


150 Lafayette Street. New York. N.Y. 





Will Dy 
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Hearing Not, They Fail to Under- 
stand... 


HE WAKE candles burned lower. <A son, fluent with 

his grief, told the story to the assembled mourners. 

His mother had been sick. They had called the doc- 
tor, but he, reluctant to make a night call, postponed his 
visit until next morning. She died, and her death was 
blindly placed upon the physician’s shoulders. 

The mourners shook their heads, and muttercd. The 
candles flickered lower. Presently a small group of the 
men tip-toed from the room, led by the son. In an hour 
or so, they returned. 

The physician’s body was found at daybreak, riddled 
by fourteen bullets. 

Not long after that little tragedy had been whirled 
away on the tide of current events, a physician was called 
to the dingy home of a Brooklyn family. 

He was a man who said little, and thought much. He 
looked at the patient, a boy of twelve or so, and knew 
that diptheria was about to claim its victim. 

He did not tell the family this. They looked on in 
agony, watched him draw a syringe from his case, break 
the ampoule, fit the needle. Strange, wicked things! They 
cringed, as he plunged the needle and pressed the piston. 

The patient died that night. Next day the physician 
was stabbed to death by a crazed father. 
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jaa) N the summer man hears the call of the wild. Woods 
—streams—ocean—golf links beckon, and many 
respond. The lure of travel takes others to distant 
places. Regular habits of life give way. Strange 
cooking often upsets the gastro-intestinal tract. Dyspepsia 
follows. The answer? 


They contain all the enzymes which enter into the business of 
digestion. 

When the physician goes “a summering” Peptenzyme 
Tablets should be in his medicine case. When his patients 
leave, they should carry prescriptions for Peptenzyme Tablets, 
with instructions to take 2 before and after each meal. 


REED CARNRICK 
got City, N. J. Ad 








Canadian Agents: British Agents: SCOTT & SONS, 
W. LLOYD Woop, LTD., COATES & COOPER, 38, rue du Mont Thabor 
64-66 Gerrard St. E., 41, Great Tower St., ROBERTS & CO., 


Toronto London, E. C. 3. 5, rue de la Paix 
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6¢7n my opinion there are two things a doctor 

must do to keep pace with his profession. 
First, he must continue to study; second, he must 
keep his office equipment strictly modern, to re- 
flect his own modernity and enable him to do 
better work.” 


Furniture ements Equipment 
Allison Office Furniture Enge 
W. D. Allison Co., — Electric Co., 
Indianapolis, Ind. Cleveland, Ohio 


Hanovia Alpine Sun Lamps 


American Metal Furniture Hanovia Chemical Mfg. Co., 


American Metal Furniture Co., 


Indianapolis, Ind. Newark, N J 
clare ie McIntosh Diathermy 
Specialists Office Outfits Metatech Biesteical Corporation, 
Sorensen Diagnostic waa” ™ 
Zrestment Cabinets Victory X-Ray Corp., Ohicage, Ill. 
Long Island City, N. Y. Wappler . 
= Wappler Electric Co., 
X-Ray Equipment Long Island City, N. Y. 
Engeln a 
Engeln Electric Co., Sterilizers 
Cleveland, Ohio Castle Sterilizers 
Kelley-Koett Wilmot Castle Co., Rochester, N. Y. 
The Kelley-Koett Mfg. Co., Office Scales 
Covington, Ky. P 
Victor Continental Scales 
Victor X-Ray Corp. Continental Scale Works, Chicago, Ill. 
Chicago, IIl. Detecto Scales 
Wappler Jacobs Bros. Co., Brooklyn, N. Y. 
Wappler Electric Co., Detecto-Lette Baby Scales 


Long Island City, N. Y. Jacobs Bros. Co., Brooklyn, N. Y. 
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Office is a Séund 
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Excellent examples, both of them, of an ignorant pub- 
lic and a reticent profession, meeting at a common point— 
misunderstanding. 


It is useless to discuss the minor professional points 
involved in the two cases. Maybe the physicians were 
slightly at fault, medically speaking, and maybe not. 

What we ought to learn from incidents of this sort 
is that people need to get better acquainted with their 
doctors. Proper educational advertising by the profession 
could do more to eradicate assaults upon physicians by 
ignorant patients than a gallery of electric chairs and 
several miles of hangman’s nooses. 


VERYBODY reads today. Even the most ignorant 

know that there is no magic in a vacuum cleaner and 
that a radio is an instrument that sells for a down- 
payment of one dollar. 


Paid advertising is the medium that introduced and 
has filled the market with these commodities. 


Paid advertising can just as effectually be the medium 
which will introduce the commodity—health—into a num- 
ber of million homes, and which will so acquaint people 
with their physicians that killings like this will be im- 
possible. People ought to know what a physician is, what 
he can do, and what he can’t do. A more healthy state of 
relations will then exist between public and profession. 


Automobile salesmen don’t get shot or stabbed be- 
cause one of their customers collides with a telephone post. 
Nobody shoots a clergyman when the clergyman’s prayers 
fail be answered, for the simple reason that the pulpit has 
been a very effective means of advertising the possibilities 
and limitations of religion. 


“Mass education through paid space” is good malprac- 


U Sheridan QO aAidia 
























New Shapes in the Sky 


A Series on Medical Arts Buildings 


IX 


San Diego 


of being an ultra-conserva- 

tive city. Any project, irre- 
spective of size, purpose, or sta- 
bility, must be 
subjected to San 
Diego’s own spe- 
cial kind of an 
acid test. Lack- 
ing real merit and 
unable to stand 
up 100 per cent 
proof to the 
test, the project 
seldom goes any 
farther. 

The Medico- 
Dental Building 
of San Diego has 
already gone 
through the acid g 
test. It has, nat- 
urally, had _ its 
full share of bus- 
iness sorrows, but jag 
has emerged in- & 
tact. Three: 
months before 
the date set for completion, sixty 
representative physicians and 
dentists of San Diego signed up 
for space in the building, all of 
them taking five year leases. 


ms AN Diego has the reputation 


This gave an assured tenancy 
representing a total of 70 per 
cent for the building. The open- 
ing date is set for July 1st, of 
this year. It would be a modest 
estimate to place the tenancy on 
opening day at 85 per cent. 


This is a record that both the 
planners and financial backers of 
the Medico-Dental Building have 
a just right to be proud of; par- 
ticularly so on account of the 
keenest possible competition ex- 
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isting in available office space 
here in San Diego. Very recently 
a five-hundred room office build- 
ing representing an investment of 
$3,000,000.00 was 
+ completed and 
| opened. Both the 
medical and den- 
tal professions 
were reckoned 
with in the con- 
struction of this 
building, a 
healthy portion 
of the building 
being set aside 
with features de- 
signed to attract 
both these profes- 
sions. This is one 
example of the 
competition. 

Throughout the 
Medico - Dental 
Building no par- 
titions were set 
1 up, these being 
put in on com- 
pletion of plans especially drawn 
to suit each tenant. The build- 
ing planner worked out each in- 
dividual suite to the entire satis- 
faction of the tenant, which 
proved to be practical and good 
business. When the job was con- 
pleted the tenant had exactly 
what he wanted. 


HE building is a fourteen 

story and basement structure 
of reinforced concrete, modern 
and fire-proof throughout. The 
exterior finish is ornamental terra 
cotta from the main floor to the 
fourth, faced brick from there to 
the thirteenth, and terra cotta 


(Turn the Page) 
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Positive 


The Continued use of 
Dimazon Ointment by many 
eminent physicians and 
surgeons, over a period of 
fourteen years, is based upon 
positive and often excellent 
results. 


Dimazon Ointment 
is particularly 
efficacious in 
Sunburn 


Dimazon Ointment 


Has been accepted by the American Medical Association 


If Dimazon Ointment is applied soon after exposure to the sun 
and in case the epidermis is not entirely destroyed, no peeling 
will occur. In very severe sunburn, applications of Dimazon 
greatly relieve the pain, and help to form a new skin, which 


Results! 


25 
7 





ECZEMA 
ULCUS CRURIS 
Conjunctivitis 
WOUNDS 
BURNS 











will not show the usual tenderness. 


A physician in Indianapolis wrote: 


“The day your sample of Dimazon was received, I 
was personally suffering from a severe sunburn. 
DIMAZON OINTMENT being handy, I applied it with 
such remarkable results, that I wish to give it further 


trial.” 


HEILKRAFT MEDICAL CO. 


BOSTON, MASS. 


Please send me a trial sample of Dimazon Ointment—also 


literature. 


ee 


Your 
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again up to the roof. It is fin- 
ished with a tile roof. 

The building site is on high 
elevation, and with a total of 191 
feet in height of the building, 
one has a most commanding and 
inspiring view of the city, San 
Diego Bay and the Pacific Ocean. 
The ground floor has a total of 
six store rooms and main en- 
trance. 

The entrance vestibule is 
thirteen feet wide, the main 
lobby being 32x34 feet in size. 
The lobby finish is marble floor 
and marble stairs, travertine 
walls and ornamental ceiling. 

Three high speed, self floor- 
leveling elevators «re provided, 
one of these elevators being of 
sufficient size to accommodate a 
stretcher. There will be continu- 
ous twenty-four hour elevator 
service. 

The rentable area is 5595 
square feet on each floor, from 
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THE GREATEST “SHAPE IN THE SKY” 


This new addition to 
the skyline of New 
York is the first unit 
of the $10,000,000 
joint medical cen- 
ter, begun two 
years ago. 
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the second floor to the thirteenth 
inclusive, making a total of 
67,140 square feet. On the four- 
teenth floor is a medical and den- 
tal library, committee rooms, and 
club room for tenants. At this 
level there is a roof garden and 
promenade. 


A garage is connected with 
the building with a private direct 
entrance to the Medico-Dental 
Building. The storage capacity 
of one hundred and fifty cars is 
ample for the convenience of the 
tenants and patrons. 


The construction of the build- 
ing will represent a total invest- 
ment, including the ground of 
$1,075,000 which has been fi- 
nanced by a $600,000 bond issue, 
sold to the National Mortgage 
Company of California, and a 
stock issue which has been under- 
written by Wright, Alexander & 
Greeley. 
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Meeting Today’s 
Dental Exactments 


In a Film-Removing Agent 


The Vital Claim Made for 
Pepsodent by its Makers 


HE makers of Pepsodent 

have but one thought in 
mind; one goal to strive for in 
their product. 

That is, to supply the profes- 
sion with a tooth paste that em- 
bodies the LATEST scientific 
findings in a dentifrice; findings 
based on the dominant dental 
opinion of TODAY. 


Thus, in Pepsodent, you find 
what the profession itself holds 
as embodying the present-day 
ideal in a dentifrice. 

Hence the Pepsodent formula 
is ever being further improved. 
Important changes within the 
last five years have been made. 
As the profession advances, 
Pepsodent advances with it. 


Today it offers the most re- 
cent exactments of the profes- 
sion in the harmless removal of 
the mucin plaque—or film— 
from teeth; the film which the 
profession largely holds respon- 
sible for tooth decay and pyor- 
rhea; in firming and giving tonal 
quality to the gums, and in other 
ways. 

Those exactments call for 9 
distinct factors today. And these 
are today embodied in Pepso- 
dent. Should these exactments 
call tomorrow for other factors, 
you will find them tomorrow in 
Pepsodent. 


May we send you a full-size 
tube to try, together with re- 
cent data and literature? Just 
mail the coupon. 


THE PEPSODENT COMPANY 
N-77 Ludington Bldg., Chicago, Illinois 
Please send me, free of charge, one 


regular 50-cent size tube of Pepsodent, 
with literature and formula. 


Name 





Address 








Enclose card or letterhead 
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The Doctor and 


His Investments 


More About Real Estate 
Bonds 


By Malcolm Lay Hadden 


The “how and why” of pick- 
ing estate first 
mortgage with a list® 
of cautions for the investor. 


sound real 


bonds, 


N MY preceding article, I 
I listed for the benefit of the 

physician-investor a number 
of possible risks attached to tha 
form of investment known as the 
first mortgage bond. 

Because of the traditional con- 
fidence on the part of the aver- 
age investor in the stability of 
land values, there has grown up 


a feeling of absolute security 
around the term “real cstate 
mortgage.” The very name of 


“real estate” seems to signify a 
rock-bound stability, « safety 
based on the permanence of land 
and the structures erected upon 
it. People have faith in real es- 
tate, and it is right that they 
should. My point is that they 
should temper their faith with a 
certain amount of skepticism. By 
doing so, they keep their facul- 
ties of caution in that healthy 
state of alertness which every in- 
vestor and every investment ad- 
visor should possess. 

feel sure that every first- 
mortgage bond house of high 
standing will uphold me in this 
view. Such a state of caution on 
the part of prospective buyers 








only serves to open the door 
wider to the salesman of the bond 
house which can satisfy the in- 
vestor’s craving for safety. 

Men who have had long experi- 
ence in advising investors acquire 
a certain negative way of looking 


at things. Perhaps it is a good 
thing that they do. It serves to 
enhance the desirable factors of 
any really good investment, and 
keeps a lot of perfectly good coin 
of the realm from sliding over- 
board. 

A parallel is the commonly 
seen habit of shopkeepers in toss- 
ing a half-dollar upon the coun- 
ter and listening suspiciously to 
its ring. The fact that they do 
so does not change the value of 
the good half-dollar one single 
fraction of a cent. On the con- 
trary, if counterfeit half-dollars 
were a commonly accepted arti- 
cle of trade, the value of real 
half-dollars might become con- 
siderably less. 

To look upon any real estate 
investment, and indeed any sort 
of investment at all, with suspi- 
cion, is, therefore, to make it 
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This Vaginal Douche 
Eliminates All Danger 









of Shock 


HERE physicians prescribe 

vaginal douching as an aid in 
correcting vaginal ailments they will 
do well to specify the MARVEL 
WHIRLING SPRAY. 


Unless cautioned, patients are likely 
to buy sprays throwing a solid stream 
of water and medicament which not 
only can endanger the uterus but 
force into it liquids injurious to it. 


THE MARVEL, through its pat- 
ented whirling spray action, pro- 
vides a spray that is uniformly fine 
and spherical. The whirling water 
motion also dilates and smoothes out 
the folds of the vagina so a medi- 
cated fluid can reach every part and 
flush the entire vaginal passage clean. 


Descriptive Literature on Request. 
THE MARVEL COMPANY 


New Haven, Conn. 





CLip— Makers of the famous 


MARVEL 


HYGIENIC SPRAY 
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Neutralization 


in Excessive Gastric Acidity 


HE optimum degree of gastric acidity required 
for digestion is approximately 0.2%. 


It is now known, however, that the gastric juice, as 
secreted, has a much higher acidity than this (ap- 
proximately 0.57%). 


When the natural factors of neutralization (such as 
food, saliva, secretion of the pyloric end of the stom- 
ach, and regurgitation of duodenal contents through 
the pylorus) fail to neutralize the gastric content, 
there is a need for “Phillips’ Milk of Magnesia.” 


Hyperacidity of gastric contents is not so much an 
indication of overproduction of acids as of Failure 
of Neutralization. 


“Phillips’ Milk of Magnesia” possesses antacid prop- 
erties in combating gastric hyperacidity. For this 
purpose, it is four times as powerful as a saturated 
solution of sodium bicarbonate. 


In addition, it is palatable and easy to take. Effective 
even in small dosage. 


PHILLIPS Milk 
of Magnesia 





CAUTION. The physician is advised to beware of imitations of ‘‘Phillips’ Milk 
Kindly prescribe in original 4-ounce and 12-ounce bottles, obtain- 
able from druggists everywhere. 


“Milk of Magnesia” has been the U. S. Registered Trade Mark 
of The Charles H. Phillips Chemical Co. and its predecessor 
Charles H. Phillips since 1875. 





Prepared only by 


The Charles H. Phillips Chemical Co., New York and London 
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Before You Invest in Real Estate Bonds 
First Caution: 

Find out the name of the house selling the bonds, and how 
long they have been in business. Then inquire of your 
banker or of other investors as to its reputation. 

Second Caution: 

Be wary of a high rate of interest, and if the bonds are 
guaranteed, find out whether the house can back up its 
guarantee. That is, what are its resources? 

Third Caution: 

Construction bonds (bonds secured on buildings under 
construction) should be scrutinized more carefully than 
bonds secured on buildings in actual operation, because of 
the greater element of risk involved. 

Fourth Caution: 

What percent of the appraised value of the property is 

the mortgage? A loan of 66 2/3% is generally regarded as 


conservative. 
Fifth Caution: 

Do not rely on sales talk, salesman’s figures, attractive 
booklets and pictures. Be sure of the bond house you are 
dealing with, and then study its official statements. 

Sixth Caution 

Bonds secured on Hotel or Club properties, theatres, loft 
buildings, garages, etc., are usually looked upon as more 
speculative than residential and office buildings, because the 
element of management plays so important a part in their 
successful operation. 

Seventh Caution: 
Don’t go on blind faith. Use your judgment, and remem- 








ber that good real estate bonds seldom yield over 6%. 

















more difficult to sell the lower 
grade security and easier to sell 
the higher grade. The money 
which might have been lost 
through a more trustful attitude 
has been preserved for the mar- 
keter of sound bonds. 

My purpose in assuming a re 
ther stern and forbidding attitude 
toward real estate mortgages is 
not to set up any other type of 
security in its place, but rather 
to set a sudden and effectual 
brake upon that type of investor 
who believes implicitly in the 
worth of a security simply be- 


cause it has the label “real es- 
tate” attached to it. 

To be sure, a great deal of this 
haphazard confidence has been re- 
warded by a good rate of return 
and a safety which has so far 
been in large measure preserved. 
Nevertheless, it is well to realize 
that a tremendous building prog- 
ram has been in effect since the 
close of the war, and that there 
might come a day when the 
shouts of “Build! Build!” would 
give way to the groans of “Over- 
built!” 

(Turn the Page) 








In Gastric Hyper- 


counteracts hyper- 


acidity and tends to 
acidity, Rheumatism i 
Axto-tIntoxication ALKA- ZANE reserve. 


For samples and literature address 


WILLIAM R. WARNER & CO., Inc., 113 W. 18th St., New York 
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And here again is where the 
holder of the good real estate 
bond will thank the stars for his 
caution. 

The reader may well ask here 
how he is to decide between the 
good real estate security and the 
one which is not so good. 

Very well; we will now come 
to that. 

As e result of the great expan- 
sion in building operations, a 
large host of bond-selling com- 
panies have sprung into being. 
It is natural that some of them 
would take the promotional atti- 
tude toward the situation, and 
concentrate their efforts upon 
the selling end. They want to 
sell bonds, and they employ high- 
pressure salesmen to help them 
do it. A real estate bond house 
orgenized under these conditions, 
and in this competitive field, has 
a large overhead expense. There 
is advertising, maintenance of 
branch offices, executive pay 
rolls, and large staffs of highly- 
paid salesmen to provide for. In 
order to meet all this overhead, 
there must be a _ considerable 
turn-over of bonds, and @ conse- 
quent possible laxity in the se- 
lection of loans. I do not say it 
is always so, but it is sometimes 
so. And here again, the investor 
who regards all real estate bonds 
in this negative way and buys 
only those which he knows to be 
based on sound values, saves his 
hard-earned dollars for the house 
of high standing, whereas if he 
were more optimistic, more will- 
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ing to accept things at their face 
value, his investment might be 
less stable. 

The bond house which has been 
long established is usually in a 
much better position to loan its 
money wisely, and consequently 
to protect its investors, than one 
which has sprung up in order to 
capitalize upon «& building move- 
ment of more or less temporary 
nature. 

Another point I want to make 
here is this: The fact that a bond 
house guarantees its bonds does 
not, in itself, mean all that it 
would seem to mean. The im- 
portant thing is whether the 
house can back up its guarantee. 
Has it the resources with which 
to stand up under a landslide of 
declining prices, and has it the 
reputation which would make its 
guarantee one hundred per cent? 

If a house had resources of 
$100,000, let us say, and guaran- 
teed bonds to the extent of $5,- 
000,000, how could this house pos- 
sibly live up to its guarantee in 
case of a serious slump in values, 
even if it wanted to? 

On the other hand, if a bond 
house has ample resources to 
cover its guarantees, you may be 
sure that it follows almost as an 
absolute rule that the same house 
is so conservative in its selection 
of loéms, and so careful in its 
management, that it will not be 
caught in an uncomfortable posi- 
tion in any event at all likely. 

Study carefully all the terms of 

(Turn the Page) 





Bladder Auto-Intoxication 


Whether it is Typhoid, Malaria, Pyelitis, or Septic- 
emia, Burnham’s Soluble Iodine will increase your 
confidence in possibilities of Internal and Hypodermic 

I medication with physiologically Soluble Free Iodine. 
n Push it ‘‘to effect’’ and the result is most gratifying, 
il even if drachm doses are necessary. 
+ az. as 2 a oF > ro P 
Free Furuband ACUTE Conditions, quicker results injecting full 
“ Lie dh strength deep in muscle, 10 to 60 drops, every 2 to 4 
bette te hours until relief. 
odine |“ 


Gryfpaitr . 
“ Le) simple elixir, 


Therapy 








10 to 60 drops, t.i.d, in water, milk, essence pepsin, 


ete. 


Each ounce supplies 1 to 4 weeks’ treatment, Original 
bottles %4-0z., 
Send for Sample and Literature. 
BURNHAM SOLUBLE IODINE CO., Auburndale, Mass. 
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any guarantee. Study the house 
that makes the guarantee, and 
study its resources. 

Let me restate my attitude on 
real estate bonds. I hold that the 
attitude of the average investor 
has been to accept the real es- 
tate bond on faith. 

Buying securities on faith is 
never wise. You must use dis- 
cretion. 

I do not want you to think for 
a minute that a real estate bond, 
because it offers you « fairly good 
yield, is not a wise security. I 
only want you to shake off your 
blind faith, if such you had, in 
real estate bonds, and develop a 
habit of analyzing before you 
purchase. 

Again I say, any reliable bond 
house will uphold me in this 
stand, because itepreserves money 
that might otherwise be lost in 
ill-advised investments. 

Do not buy on the strength of 
a high-pressure salesman’s say- 
so. Do not buy on the strength 
of pretty pictures, and attractive 
literature. True, the bond house 
of high standing may have all 
these, but that makes no differ- 
ence. You will study the security 
from your own angle, and decide 
for yourself. 

Let me add this note of warn- 
ing: Do not expect too much 
yield. In the words of one very 
prominent real estate bond house: 
“In the present market guaran- 
teed mortgages are selling to net 
5% and 54%%. If the real estate 
mortgage bonds bear 6%%, 7% 
or 744% and are unguaranteed, 
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the investor may be quite con- 
fident that the company he is 
dealing with is organized from 
the selling end. The fact that an 
issve of bonds, for example, on an 
office building is written at 614% 
for ten years or more—whereas 
office buildings in New York over 
a period of years earn on an av- 
erage less than 4% net per an- 
num—does not mean that the in- 
vestor will receive 642% during 
the life of these bonds, but does 
mean that when the present high 
rents fall, his interest rate will 
also fall. The stream cannot rise 
higher than its source, and as 
these bonds are not guaranteed 
there is no source from which a 
higher return can be paid to the 
investor than the building yields 
in net rentals. In plain words, 
this mezns that the bond issue 
will be scaled down in amount or 
in rate, to the normal interest 


_ yield.” 


Elsewhere in this article I 
have listed, for your convenience, 
a series of cautions, or “don’ts,” 
for use in studying real estate 
bonds. This list, with what I 
have told you in this article, and 
with plenty of your own good 
judgment and native caution 
combined, should help to steer 
you clear of any unheppy real 
estate bond reefs. 

If I have shaken your faith in 
real estate bonds, it is only to 
build up a stronger faith and a 
better appreciation of what is 
good in this field of investment. 

Take a tight hold on your 
check-book and go to it. 








THIALION 


A LITHIATED LAXATIVE SALT 
THE MOST EFFICIENT ANT-ACID 


INDICATIONS :—Gout, rheumatism, 


constipation, acute and _ chronic, 


hepatic torpor, albuminuria of pregnancy, asthma, incontinence of urine, 
gravel, cystitis, uro-genital disorders, chronic lead poisoning, headache, 


neuralgia, neurasthenia and lumbago. 


It is indicated in all cases where 


there is a pronounced leaning to corpulency, reducing to a minimum the 


always present tendency to apoplexy. 


In malaria because of its wonderful action on the liver increasing twoe 


fold the power of quinine. 


Literature and Sample Bottle to Physicians on Request 


THE VASS CHEMICAL CO. 
DANBURY, CONN. 
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UST as a very prominent 

weekly declares that there is 
nothing under the sun in the line 
of quackery which the American 
public has not been taken in by, 
up pops something new, and it 
comes from India: 


Beget a son and Be Happy by using 
the SON BIRTH PILLS, my special 
secret Hindu Shastrick preparation, ac- 
cording to directions. Ladies who have 
given birth to daughters only WILL 
SURELY HAVE SONS NEXT, and 
those who have sons MUST HAVE 
MALE ISSUES ONCE AGAIN by the 
Grace of God. Fortunate persons desir- 
ous of begetting sons are bringing this 
marvelous Something into use for bright- 
ening their dark homes and making their 
lives worth living. It is very efficacious 
and knows no failure. Self praise is 
no recommendation. Try and be con- 
vinced. But if you apply, mentioning 
this publication, will full history of your 
case, along with a consultation fee of 
Rupees Ten (Foreign one guinea) only 
giving your ‘‘Word of Honour’’ to give 


a SUITABLE REWARD (naming the 
amount) according to your means and 
position in life, just on the accomplish- 
ment of your desire in due course of 
time, you can have the same. Free 
ABSOLUTELY FREE. Act immediately, 
for this FREE OFFER may not remain 
open indefinitely. 
* £& @ 


Here’s another little ad from 
the same place, and with several 
million brain workers in the 
United States, there ought to be 
an idea in it for some of our 
enterprising hair oil manufac- 
turers: 


‘Dr. ———’s Scented Almond Oil. 
Best preparation to be used as hair-oil 
for men who do mental work. The 
effects of almond oil on brain are known 
to everybody.’’ 

‘‘Jabukusum is a pure vegetable oil, 
to which medicinal ingredients and the 
perfume have been added to prevent all 
affectations (sic) of the hair and the 
brain.’ —R.E.X. 


The Modern Child 


Patient, age 8, reclines on silk pillows, her golden-haired 
dolly cast fretfully aside. 


Physician (entering, escorted by mother) : 
Bless my soul, who said she was sick?” 


“Come on, doc, cut out the applesauce and do your stuff.” 


is the little lady! 
Patient: 
Physician (a trifle less heartily) : 
dear?” 
Patient: 
here for, to play checkers?” 


“Rotten, of course, old bean. 


“Well, well, well, so this 


“Hm, now, how do you feel, my 


What do you think you’re 


Mother: “Oh come now, dear, do be nice to the doctor-man.” 


Patient: ‘Well, go ahead then, but 
Physician: “That’s the good girl. 
Patient: “Oh, Lord, are you of that school? 


one of the —paths!” 


Physician (shaking off a fast-gathering daze): 


make it snappy!” 
Now let me see your tongue.” 
I thought you were 


“Now then, let’s we 


see. Open your mouth, my dear, and just hold this thermometer 





under your t 


Patient: 
been sterilized in a 7 


Physician (in a last feeble effort): 


girls. didn’t know there was such a thing as alc 


Patient: “Old stuff, doc, old stuff.” 


fast-fleeing M.D.). 


“Wa-a-ait a minute, doc, wa-a-ait a minute. 
% solution of alcohol?” 
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Has that thing 


“When I was your age, little 
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Iron and arsenic?--- Yes. 


Just iron and arsenic?---No! 


Iron and arsenic remain the paramount aids in counteracting 
various anemias. 


But physicians well know the hopes built upon them as aug- 
menters of red blood corpuscles and hemoglobin are not always 
realized. 


Yet others cultivate red corpuscles and hemoglobin intensively. 
Ah! they do it with Ferro-Arsen which is more than iron and arsenic. 


Ferro-Arsen is a combination of these same drugs but of rare 
purity in a perfectly balanced and safeguarded solution. It is given 
directly into the blood stream. 


Doubt is not associated with Ferro-Arsen in the minds of 
physicians using it. And the patient doesn’t w-a-1-t for results. 


Any of these offices will supply you quickly or furnish full 
information. 


GEORGE A. BREON & CO. 
KANSAS CITY, MO. 


EW YORK CHICAGO ATLANTA 
1219 Knickerbocker Bldg. 1018 S. Wabash 405 Rhodes Bldg. 
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Let’s Pile a Little Ballast on the 
Medical Fee 


By R. L. Larsen, M.D. 


Evanston, Ill. 


EDICAL practice has fol- 
M lowed “big business’ in 
certain features. Spe- 
cialization in business is the re- 
sult of endeavors to increase effi- 
ciency and it must be so regard- 
ed also in medicine. 
Efficient methods of handling 
the physicians’ accounts and mak- 














ing his collec- 
tions are the re- 


sults of regarding = ——=—=—=== 


medical practice «= 
as a business and 

not purely as a humanitarian 
institution. True it is that there 
are some features of successful 
business which medicine cannot 
follow, such as promiscuous ad- 
vertising, but there is also at 
least one feature which it has 
yet to learn. That is the prin- 


ciple of quantity production, 
rapid turnover and acquirement 
of the good will of its clientele 
through giving the patients a 





product at a price made possi- 
ble only by application of this 
principle. 

Business cannot be successful 
when merchandise must be car- 
ried ‘fon the shelf” indefinitely 
without turnover, because such 
slow moving products devour the 
interest on the money invested. 
The most successful business is 
the one that sells large quantities 
of merchandise at a small margin 


A of profit. Rapid turnover is the re- 


sult; many 
small profits 
amount to 
more than an 
occasional 





IF WE WENTA 
LITTLE LOWER, 
CAPTAIN, MAY- 
BE WE'D MAKE 
BETTER SPEED! 
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large profit; interest accrues to 
the business where it properly be- 
longs; the merchandise becomes 
available to a greater number of 
people; the good will of the 
buyers goes with such sales and 
such a business will know no 
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limitation to its growth—pro- 
vided the product sold is worth 
the price paid. 

But how can this principle be 
applied to medicine? 

Very simply. Very properly, 
too, by the most intelligent regu- 
lation of medical fees. 

During the past few years med- 
ical fees have advanced from 100 
per cent to 200 per cent through- 
out the. country. The advance 
was in accord with economic law 
following the advancing costs of 
living and conducting a practice 
and due to a plethora of money 
in circulation. 

Now, however, with the costs 
of living and conducting a prac- 
tice receding, and with a dearth 
of available money, there appears 
to be no tendency toward a re- 
cession of fees. 

The result is that many people, 
in moderate circumstances, are 
nursing themselves through minor 
ailments or are turning to the 
chiropractors and other cultists 
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who charge lesser fees (but get 
more of them.) 

It is probably safe to say that 
at least 75 per cent of all bodily 
ailments will pass off without ap- 
parent physical defect whether 
treated medically or not. The 
value of the physician in these 
cases lies in his ability to de- 
termine early the seriousness of 


the malady (diagnosis), to 
shorten its course and alleviate 
its disagreeable manifestations 
(treatment), and to participate 
possible serious complications 
(prophylaxis). 


Nevertheless this leaves 75 per 
cent of medical cases as potential 
patients for successful treatment 
by charlatans and just as many 
potential converts to the cult 
which happened to cure them. 

How many of these have turn- 
ed to charlatanry because of the 
“free examination” gag and the 
-small individual treatment charge 
and have remained converts to 

(Turn the Page) 








In Obstinate Cases of Constipation 


do not fail to give Agarol* a trial. 


Administered in proper 


doses, this exceptional emulsion mixes thoroughly with the 
feces, making them soft, plastic and passable before drying: 


and shrinkage take place. 


In this condition they provide the 


natural stimulus to peristalsis, and this, with their incidental 
lubrication, helps to assure their passage within the usual 


period. 


In action and effect, Agarol has shown that it is not merely a 
laxative or cathartic, but a true physiologic corrective of 


intestinal functions. 


*A uniform, stable and 
perfectly homogenized 
emulsion of purest, high 
viscosity mineral oil with 
agar-agar and_ phenol- 
phthalein (% of a grain 
to a teaspoonful). 
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quantity free to physicians 


WILLIAM R. WARNER & CO., Inc. 


Manufacturing Pharmaceutists since 1856 


113-123 West 18th St., New York 
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A Mighty Safe Anchor - - 
! is the GOOD Real Estate Bond 


By R. C. Mundt, M. D. 
Chicago, Ill. 
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article by Malcolm Lay Had- 
den in the June number, in 
regard to real estate bonds. As 
far as the old 


[ take exception to the 


reliable bond house would make 

good to its clients. 
Some bond house have been in 
business for over fifty years 
without the loss 








reliable bond 


of a dollar to 





houses are con- 
cerned, Mr. Had- 
den has gone out 
of his way to bor- 
row trouble which 
does not exist. 
He speaks of 
the decline in the 
value of property 
due to changes in 
the neighborhood 
and of deprecia- 
tion in the earn- 
ing power. This 
is avoided by the 
careful inspection 
of the possibili- 
ties of the prop- 
erty made by 
every good bond- 
ing house before 


READER feels that 
Malcolm Lay Hadden’s 
article in June MEDICAL 
ECONOMICS did not rate 
the general level of safety of 
real estate bonds sufficiently 
high. 
BUT—let it be pointed out— 
the careful investor sees all 
potential objections to a 
proposition BEFORE he sees 
the advantages. 


In this issue (see page 28) 
Mr. Hadden writes construc- 
tively of real estate bonds, 
pointing how and where to 
find safety. 








their investors. 
They have weath- 
ered the various 
panics, strikes 
and times of 
stress through 
which we have 
passed when al- 
most all other 
forms of invest- 
ment showed 
losses. 

You would not 
say that there is 
any doubt about 
the financial in- 
tegrity of such 
borrowers on 
bonds as the 
Eitels and An- 
drew Korzas of 


' material 


it grants the loan. An individual 
of unsound financial standing is 
not granted such a loan. Fur- 
thermore these loans are seldom 
granted for more 40% of the 
value* of the property. Annual 
rentals even with an allowance 
for vacancies is usually two and 
a half or three times the annual 
interest charges. 

The ground alone and the raw 
in the building will 
usually more than cover the face 
of the loan. During construction 
the building is protected by fire 
insurance as it goes up. If there 
were any possibility of a loss a 


Chicago or the builders of the 
Drake Hotel in Chicago. I 
know many doctors who invested 
in Rainey Mail, Florida, and 
Idaho Orchards, not to mention 
various gold and oil schemes, who 
lost every penny and who would 
have their money today if it had 
been placed in real estate bonds. 

I think that the article refer- 
red to is harmful because it may 
cause many doctors to invest 
their hard earned savings in many 
less safe propositions than good 
real estate bonds. 

Why all this discussion about 
five and five and one-half per 


*If all real estate mortgage bonds were only as conservative as this, the investor 
might be warranted in being less cautious than Mr. Hadden advises. Unfortunately 
they are sometimes based on a much higher percentage than this—EDITOR. 
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A Summer Prescription 


of Far-Reaching Value — 


1. For the relief and prevention of 
**heat exhaustion’’ in the aged 
and debilitated. 


2. For the correction of the dis- 
turbances of digestion and 
derangements of metabolism 
so frequent during the hot 





weather. 
















3 
| 8. As a general tonic to offset ee Gray s 
excessive waste of natura e 
energies and reserve strength Glycerine 
resulting from the exertion of . 
the strenuous vacation days of Tonic Comp. 
modern life. 
(Formula 
A test supply is at your disposal Dr. John P. Gray) 
1 Bottle 


on request 





Sig.: Two to four tea- 
spoonfuls in iced 
water or on cracked 


THE PURDUE FREDERICK CO., ice three or four 
135 Christopher St., New York times daily. 
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HAY FEVER and ASTHMA 


Loeser’s Intravenous Solution 


o 
Sodium Iodide 


20 cc. contain 2 Grams (31 grains) Sodium Iodide U. S. P. 
10 ce. contain 1 Gram (15 grains) Sodium Iodide U. S. P. 
Chemically and biologically standardized. Ready to inject. 

For the treatment of Asthma, Hay Fever, Bronchitis, 
Pneumonia, Arteriosclerosis, Hypertension, Nephritis, the Se- 
quelae of Gonorrhea and Chronic Infections. 

Send for literature and the Journal of Intravenous Therapy. 


LOESER LABORATORY 


{NEW YORK INTRAVENOUS LABORATORY] 
New Location: 22 WEST 26th STREET, NEW YORK, N. Y. 
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cent stocks, for which there is 
no real guarantee, and no one 
knows what the value will be in 
the future, when one can put his 
money into real estate bonds at 
six and six and one-half per cent 
which are practically as safe as 
government bonds? 


I think it would be of great 
value to bring these points be- 
fore the readers of MEDICAL 
ECONOMICS because a vast num- 
ber of medical men with their 
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ignorance of finance in general 
have found good real _ estate 
bonds as their safest and least 
worrisome investment. 

Real estate bonds, if the in- 
vestor is cautious enough to in- 
vestigate the house issuing them, 
are very practical investments. 
When the issuing house is of such 
character that it can back up its 
choice of loans, and its guaran- 
tee, you may be sure that the 
bonds are mighty safe, sound, 
and solid financial anchors. 
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Let’s Pile a Little Ballast on the Medical Fee 


Continued from Page 37 


chicanery because treated for and 
cured of an inconsequential ail- 
ment? 

And how many realize that, in 
spite of “free examinations” and 
small fees per treatment, they 
pay the quack more than they 
would a physician because the 
quack has the idea of quantity 
production? 

He deliberately attracts by giv- 
ing “free examinations” and by 
charging small fees per treatment 
and makes up the difference 
through numerous treatments. He 
takes a small profit on his pro- 
ducts but sells many of them. 

This is not necessarily a prac- 
tice worthy of emulation but 
serves to demonstrate how it 
may be done and how medicine 
itself may feed the unworthy dog 
which bites its hand. 

And there are many others 
who, untempted by the lesser fees 
of the charlatans, suffer silently 
and alone with minor ailments 
because they feel unable to pay 
the required medical fees. 

Physicians might do more for 


suffering humanity were fees so 
regulated that the poor but proud 
patient could afford to be ex- 
amined for even trivial ailments. 
Delinquent patients might be 
more prompt. 

Good will would accrue, if 
patients felt that charges were 
not excessive. 

More patients would bring an 
increase of income, if high fees 
did not deter them from calling 
a physician for lesser ailments. 

The physician’s merchandise 
(his professional knowledge and 
equipment) would not be lying 
dormant “on the shelf” for in- 
definite periods, eating up the in- 
terest on money invested. It 
would be kept in active, constant 
use (quick turnover) and the in- 
terest would be accruing where 
properly due. 

For the good of humanity, for 
the fight against charlatanry, for 
the welfare of the physician him- 
self, I believe medical fees should 
be maintained at a nominal 
figure. 








DIURETIN 


Literature and samples from E. BILHUBER. Inc, 25 West Broadway, NEW YORK 


The well known diuretic, cardiac tonic and vaso-dilator 





TABLETS 
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“VIM” Stainless Steel Needles 
Always Ready for Instant Use 


In the ideal hypodermic needle dependability is the 
prime requisite and the inherent dependability of 
*‘*VIM’’ needles demonstrates their greatest worth. It 
justly sets them apart from all other needles. They 
have the strength that only the finest steel can give and 
the points are permanently sharp and bright. They are 
always ready for instant use. 


The Square Hub 


is a distinguishing feature of ‘‘VIM’’ Needles. It 
identifies them as the Firth Stainless Needle that will 
not clog, corrode, nor rust even under the severest con- 
ditions of climate or sterilization. The square hub also 
serves to prevent rolling and provides a firm and 
positive finger grip. 





In purchasing Vim Needles you may rest assured 
that you are benefiting from what our long experience 
has taught us in perfecting them. 


Hypodermic sizes $2.50 the dozen 


MacGregor Instrument Co. 
NEEDHAM, MASS. 

















Send for FREE sample copy of 
Dr. Charles Conrad Miller’s 


Review of 


Plastic & Esthetic 
Surgery 


A publication which contains 
matter of interest to all reg- 
ularly licensed physicians. 


32 North State Street, Chicago, Ill. 
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If You MUST Bluff- 
Know Your Man! 


By Robert Potts White, M.D. 
Jersey City, N. J. 


and was leaning back in my 


I HAD just put out my shingle 
brand new _ swivel chair, 


awaiting the “first”. I didn’t 
wait long. The 
sound of foot- 


were the same. In order to see 
him, I had to absent myself from 
my own office. For three con- 
secutive days, between the hours 

of one and two, I 





propelled myself 





steps startled me 
into an erect, pro- 
fessional attitude, 
and I strode to 
answer the door. 

It was one of 


business 


the __ neighbors, 
one of my few A bit of reminiscence that 
neighbors who _ bangs home a lesson. 


VEN the playful little 
of examining 
lodge-brothers shouldn’t be 
treated as a joke, because 
the joke may rebound on 
YOU. 


to Dr. Smith’s 
office, only to find 
to my dismay 
that the doctor 
was not in. If 
any unfortunates 
called at my door 
during this time, 
I never knew it. 





On the fourth 





had not cynically 
declared that he 
“wouldn’t have 
me for a cat”. He stepped in, 
and briefly stated his purpose in 
calling. 

Would I care to be the exam- 
ining physician for the lodge he 
belonged to? 

Yes, thank you, 
probably I should. 

Fine! All I had to do was join 
the lodge, and then wait until 
he and some of his friends could 
arrange to have me appointed 
examiner. It wouldn’t pay very 
much—only a dollar for each 
candidate examined—but every 
little helps, and he thought the 
proposition might appeal to me. 

The proposition appealed to me 
just to the extent that I sent in 
my application with the usual 
$15 pinned neatly in the corner. 


The application was accepted 
and I was directed to call upon 
Dr. Smith (which will do as weil 
as any name) for a physical 
examination. If I passed I 
would then be eligible for initi- 
ation. It so happened that Dr. 


I thought 


Smith’s office hours and mine 





day, I set out de- 

termined to wait 
until he returned, if I had to sit 
throughout the day. As usual, he 
wasn’t there. I waited. An hour 
later I was still waiting. I set- 
tled myself for the afternoon. 
About four o’clock the doctor 
appeared. He was, he said, very 
busy, but what could he do for 
me—this in a voice of great 
volume. 


E took off his Panama po 

twirled it a few seconds, an 
then laid it down carefully so 
that I could conveniently read 
the name of the maker. With 
great deliberation he removed his 
silk alpaca coat, folded it inside 
out, and likewise laid it on the 
table so that the manufacturer’s 
tag fairly shouted at me. 

I in the meantime had told 
him my name, and that as an 
applicant for the lodge of So-and- 
So, I had been directed to call 
upon him for physical examin- 
ation. Very bluntly he said, “All 
right, Mr. White, strip and let’s 
see how you are physically”. 

(Turn the Page) 
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Oxy-Crystine Affects the 
Liver and Gall Bladder 
THROUGH THE BLOOD 


It supplies the liver available essentials for 
producing bile and definitely stimulates the 
gall bladder to discharge its contents into 
the duodenum. It unloads toxic and irri- 
tant matter from the blood. The effect of 


Y= Trerapeucally Correct 
QO**-Crystine 
is shown by its remarkable effect in colds, 


headaches, neuritis, lumbago, biliousness, 
gastro-intestinal disturbances, etc. 


OXY-CRYSTINE CORPORATION 

P. O. Box 118, Grand Central Station, 

New York, N. Y. 

Please send me a sample of Oxy-Crystine prepaid 
and without charge. ME-7 
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Thirty Times Tested 


More and more the modern clinician appreciates 
the profound physiological importance of calcium 
and phosphorus. More and more, too, he is insist- 
ing that these elements be administered in their 
most absorbable form and in a state of exceeding 


~ ESKAYS 
NEURO PHOSPHATES 


SMITH, KLINE contains calcium and phosphorus 











& FRENCH CO. as a calcium acid glycerophosphate, 
105-115 No. 5th St. their most soluble and absorbable 
Philadelphia, Pa. form. Moreover its ingredients 
Established 1841 are subjected to 30 tests for iden- 
Manufacturers of tity, purity, quality and strength, 
Eskay’s Food and every lot of the preparation is 





: standardized to insure absolute 
Eskay’s Suxiphen uniformity. 
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I did so. He then took from 
a bag an aneroid blood pressure 
apparatus and bound it around 
my arm, meanwhile keeping up 
a rapid-fire dissertation upon the 
advantages of being a member of 
the order. His attempts to in- 
flate the bag proved futile, and 
after much squeezing of the bulb 
and talking, he said, “Well, you 
blood pressure’s normal anyhow, 
and that’s a start.” 

The needle on the dial had not 
budged. 

The next step was to take some 
chest measurements and mark 
them down on a pad. Then he 
stood me off at a distance, sur- 
veyed me critically, and nodded 
his head wisely. 

The stethoscope came next. 
With this he proceeded to exam- 
ine my heart and lungs, touch- 
ing me here and there for one 
or two seconds at a time, inter- 
spersing this with conversation. 
These manoetvres went on for 


almost forty-five minutes. 
Finally I was s directed to dress. 
Ww hile I was cso coing, Dry. Lith 
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drew from his desk a large sheet 
of paper and began to fill in the 
answers industriously. 

As he came to the last ques- 
tions, he asked, “Mr. White, what 
is your full name?” I told him. 

“What is your address?” I 
told him that also. 

“What is your occupation?” 

“A physician.’ 

He looked up at me over his 
glasses, and in a voice slightly 
thick, he said, “A what?” 

I replied, “A physician.” 

He saw the funny side of it, 
and came back with, “How do 
you spell that?” 

We both laughed then. He ex- 
plained, “You know I don’t very 
often give a brother practitioner 
so thorough an examination.” 

It was probably rather mean of 
me, but I did enjoy his discom- 
fiture. He seemed to get smaller 
by the minute. 

At the next meeting of the 
lodge, to which I was admitted as 
a member, his resignation was 
read anc z nec ted. 


A Remedy ae Broad Scope 


and Usefulness 


Cysto SEDATIVE 


is especially indicated in CHRONIC PRO- 


STATITIS and CYSTITIS; 


in CHRONIC 


POSTERIOR URETHRITIS and PYELITIS. 
PAINFUL MICTURITION is usually 


promptly relieved. 


Intelligently prescribed in almost every 
form of CYSTITIS and PROSTATITIS, 
results are satisfactory. 


Liberal sample, complete formula and 
literature to physicians upon request. 


STRONG, COBB & COMPANY, Cleveland, Ohio 
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Be Fair 
To Your Diagnosis! 


A ‘‘Standardized Phosphoric 


Content Preparation’’ will | 


verify your diagnosis if phos- 
phorus was indicated. 


DESIRED Phosphoric action 
assured due to high assimila- 
bility. 


DIAGNOSIS is worthless with- 
out an active preparation. 


Sample on Request. 


EimeER & AMEND 


Third Avenue and 18th Street, New York 
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PHYSICIANS 


are prescribing 
HALEY'S 


M-@O 
Magnesia-Oil 


An Emulsion of 


Milk of Magnesia and 
Pure Mineral Oil 


Formula 


Each Tablespoonful Contains 
Magma Mag. (U.S.P.) 3 iii 
Petrolat. —_ (U.S.P.)3 i 

de only by 
- Tres HALEY M-O COMPANY 


GENEVA, N. Y., U.S. A. 
Fully Protected by Trade Marks and Copyright 


At all Druggists 
Physician’s sample on request 





Convalescents 






Post-operatives 









If you are not al- 
ready familiar with 
Feen-a-mint, let us 
mail you a supply. 
No obligation is as- 
sumed. Request 
upon prescription 
blank or profes- 
sional stationery 
will bring prompt 
response. 


Medical Division 
HEALTH 
PRODUCTS 
CORPORATION 
113 North 13th St. 
Newark, N. J. 


Both frequently crave water or 
food. Both welcome the soothing, 
sedative effect of masticating com- 
mon chewing gum. They also fre- 
quently need mild, but thorough 
laxatives. They bless the prac- 
titioner who is thoughtful enough 
of their comfort to prescribe Feen- 
a-mint, the chewing gum laxative, 
and who recognizes its subjective 
as well as its positive therapeutic 
value. 


Feen-a:mint 


‘The Chewing LAXATIVE 






















HE Summer months are 
normally a_ period when 
business generally slackens 
somewhat and from present 
indications this 





ing very close to the four and a 


half percent level. Bond yields 
have been’ declining almost 
steadily since 1923, with no ap- 

parent abatement 





summer season 


in view. Whereas, 





will be no excep- 
tion to the rule. 
Business men gen- 
erally, however, 
do not anticipate 
that any slowing 
down of _ trade 
and industry 
which may take 
place will be of 
greater degree 


steadily... 


The Month at a Glance 
Summer slump nothing 
to worry about... 


Manufacturing continues 


Agricultural conditions 
poor .. Mississippi 
felt widely... 


two years ago 
many investors 
were purchasing 


short term secur- 
ities with the ex- 
pectations of pur- 
chasing later se- 
curities, either 
long terms bonds 
or stocks, at more 
advantageous lev- 


flood 


than the usual Long term bonds and 1 in- 
slump. Manufac- non-callable preferred ig pence tas 
turing is going stocks seem most advis- favor long term 
—— in hoe able... bonds __non-call- 
> os : ? ge | Building construction — preferred 
promises ' to con- still booming... . ‘Building oi 
tinue in much the What will the new Ford = truction - contin- 


same manner in 
the months just 


ahead. Agricul- industry? 


car do to the auto 


ues to go forward 
in almost record 
volume, and the 





tural conditions 





in parts of the 
country are un- 
favorable, with flood problems of 
the most serious sort in the south 
and backwardness in other sec- 
tions, but it is yet too early to 
make predictions about agricul- 
tural prospects. 
The abundant supply of credit 
available on easy terms has un- 
doubtly been the most important 
single factor in making possible 
the present protracted period of 
national prosperity. This con- 
dition will probably continue for 
some months to come. Money 
rates for high grade commercial 
paper have shown little variation 
during the past two years, hover- 
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work in progress, 
together with con- 
tracts placed or pending, are a 


sufficient guarantee that this 


most important industry will 
continue to be a supporting force 
in general business activity dur- 
ing the rest of the year. In the 
automobile industry the activity, 
which has been very substantial 
so far this year, is now slacken- 
ing off as the different companies 
reduce their production schedules 
because the press of the spring 
demand has passed, or to prepare 
for the making of new models 
for introduction to the public 
during the summer. The shortly 
to be expected appearance of the 
new Ford cars will undoubtedly 
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produce the most stirring devel- 
opment in the industry. 


AUULTOUUUUTUONCASEOUTONA YANTRA, 


Financial Questions 
and Answers 


Several Sound Stocks 


ILL you kindly advise me 

as to wheth>r or not 
should sell the following stocks: 
Louisville and Nashville R. R.. 
capital; Standard Oil Company 
of New Jersey, common; Stand- 
ard Oil Company of Ohio, Com- 
mon; Continental Oil Company, 
capital? My reason for asking 
this question is due to the fact 
that railroad stocks as a class 
have had such a substantial ap- 
preciation in price in recent years 
and in the case of the oil com- 
panies listed the fact that this 
industry (oil) has suffered so - 
much from over-production. 


(Turn the Page) 











5 Minutes 


of Financial Success.” 


R. M. HURD, President 


56 Nassau St., New York 
184 Montague St., Brooklyn 
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Of Valuable Reading 


For Doctors 


Only 5 minutes of your time is required to read “The Secret 


This booklet should give you new ideas on investing, based 
on the experience of famous financiers, who followed certain 
rules with extraordinary results. 


USE THE COUPON 


| AWYERS MORTGAGE (0. 


Capital and Surplus $16,000,000: 
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(CH2)6N4 


A safe genito-urinary 
antiseptic and uric 
acid solvent 


Cystogen is a medical deriv- 
ative of formaldehyde, eligi- 
ble for internal medication; 
a hexamethylene product un- 
usually free from irritating 
properties. 

FOUR FORMS 


1. Cystogen Tablets 

2. Cystogen Lithia Tablets 
3. Cystogen Aperient 

4. Cystogen Crystalline 


Samples and literature free 
on request 


CYSTOGEN CHEMICAL CO. 
220 Thirty-sixth Street 
Brooklyn, N. Y. 















Send me ‘‘The Secret of 
Financial Success’’ without 
obligation, 








Name eee eer roecerseseeeeee 





Address .. 
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LL the stocks inquired about 

are representative issues of 
large and important companies 
whose records of earnings and 
dividend payments in the past 
have been such as to justify con- 
fidence regarding their outlook 
for the future. The record of the 
Louisville & Nashville Railroad 
company has been particularly 
impressive for a long period of 
years and the principal question 
which would seem to arise in con- 
nection with the holding of this 
stock would be one’s opinion as to 
what the future price trend for 
common stocks might be. It is of 
course unnecessary to mention 
that the price levels for represen- 
tative railroad shares are higher 
today than have prevailed at any 
time in a great many years, 
and if a_ substantial reaction 
should take place in the stock 
market, stocks of all types would 
naturally be affected. The fore- 
going remarks would not apply so 
appropriately toward securities 
of the oil companies listed due to 
the fact that oil stocks as a class 
have not participated in the gen- 
eral rise in security prices which 
has taken place during the past 
few years; also, because of the 
overproduction in crude oil which 
has developed especially in the 
past six months, these are selling 
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at rather depressed prices, com- 
pared with prices of other years. 
Inasmuch as the oil companies 
themselves are all highly regard- 
ed it would not seem that the 
present time is particularly one 
to dispose of such holdings. 


2/37, CURRENT LITERATURE 
<A@FOR INVESTORS 28 





The Science of City Mortgage 
Lending: This booklet will ex- 
plain a good many things that 
may have been vague to you be- 
fore. Incidentally, it is our opin- 
ion that vagueness and _ inves- 
ments do not mix. Write the 
Lawyers Mortgage Company, 56 
Nassau Street, New York. 

* * * 

The Elementary Principles of 
Safe Investment: Teaching the 
ropes to the inexperienced. Write 
Blyth, Witter & Co., 120 Broad- 
way, New York. 

* * & 

The Guaranteed Way to Inde- 
pendence: Some standard facts 
on how to reach old age with 
banners flying. Write the Home 
Title Insurance Co., Willoughby 
and Jay Streets, Brooklyn, N. Y. 
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——RADON— 


PLATINUM SEEDS 


CONSIDER RADON AS A TREATMENT FOR YOUR 
INTRACTABLE CASES 


_ The completeness of our facilities and technical coopera- 
tion places at the disposal of interested physicians Radon 
scientifically and accurately prepared—to meet the require- 
ments of each individual case. 

Send us the histories of your intractable cases for complete 
analysis by our Medical Personnel—no obligation. 


Interesting and instructive literature sent on request. 


RADIUM EMANATION oer 


raybar Building 








New York City 


Telephone—Lexington 6455 
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BE CAREFUL HOW YOU PAY THAT NOTE 
By Ross Dudley 


NLIKE most medical 
men, Dr. Black was 
as crooked as a cork- 
screw. It came to 
pass that he sold his 
library and office 
equipment to Dr. 
Henry Armstrong, 
who paid him $1000 cash and 
gave a note, payable to the order 
of William Black, three years 
from date, for the remaining 
$1000. A collateral agreement 
provided that $333.33 and inter- 
est should be paid on the note 
each year. 

Dr. Armstrong was a capable 
and honest physician and paid 
the first two installments and 
interest as they became due, 
receiving receipts from Black for 
the same. 

About two weeks before the 
last payment was due, Armstrong 
received a letter from the First 
National Bank stating that the 
bank held his note for $1000 and 
interest, amounting altogether to 
$1240, which would shortly be 
due and that prompt payment 
would be appreciated. 

Armstrong promptly replied, 
naturally with some fervor, that 
he had paid all but the last in- 
stallment and had his receipts to 
show. The answer of the bank 
was that it had purchased the 
note from Mr. Black without 
knowledge of the payments, and 





being an innocent purchaser it 
was not affected by Armstrong 
paying Black. 

What had happed was this: 
Black, a short time after he had 
received the note, had sold it to 
the bank. He had dishonestly 
continued to accept payments on 
it, however. 

The bank can now collect the 
entire amount of $1240 from 
Armstrong. The rule is well 
established that a person who 
purchases a negotiable instru- 
ment, before it is due, paying 
value and having no notice of 
the fraud of the original party, 
can collect from the maker. 

The moral is this: Never pay 

_anything on a note unless you 
have the payment recorded on the 
note. This is constructive notice 
to any future purchasers and he 
cannot successfully maintain in 
court that he did not know you 
had paid. 

In cases where the note is not 
negotiable, but only assignable, 
this is not necessary, but the 
average person does not have the 
slightest idea whether a note is 
negotiable or not. A receipt is 
not a good defense against the 
innocent third party who pur- 
chases the note before maturity 
and you may have to pay the 
note twice unless you have the 
payment written on it. 











QORCHOTINE 


Modern and effective treatment of 


LOWERED SEXUAL REACTION IN MEN 


due to endocrine impairment 
At all leading wholesale and retail druggists 





HUDSON PHARMACAL CO. 


UNION CITY, N. J. 
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Worthy of your recommerdation— 
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i LISTERINE ; 
| LISTERINE TOOTH PASTE 1 
i LISTERINE THROAT TABLETS d 





LAMBERT PHARMACAL COMPANY - ST. LOUIS, U.S. A. do 























| 


AVOID UNNECESSARY PAIN! } * 


LANCING a boil is no longer considered sound practice. The experiments He 
of Dr. Raymond Grégoire and Albert Frouin of the Pasteur Institute, in 6 
Paris, have proved that tin is the great enemy of the staphylococcus and th 

the best remedy for boils. det 


®STANNOXYL] = 


For BOILS, STYES, CARBUNCLES, ACNE T 
and all STAPHYLOCOCCUS INFECTIONS ing 








Advertised only to physicians. Obtainable at all leading pharmacies. the 


a May we send you a sample? 
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Never Despair of an Unpaid Bill 


By E. H. Armstrong 





Pleasanton, Texas 


HEN I first came to this 
little drug store down 
here in southwest Texas 


I was broke. 
The store was 
about “all in” too. 


where the promoter lived and had 
even had a lawyer write, with no 
results. 
The promoter was gone. 
It was four 


years after his in- 








The proprietor 
was anything but 
flush, and a little 
doctor who prac- 
ticed from the 
store had very 
few patients. 
The proprietor 
was the soul of 
honor, and the 
doctor was a good 
doctor, but what 
they knew about 
business might 
have been etched 
on the head of a 


heart. 


Horatio Alger slipped a cog 
when he never gave any of 
his young heroes a job such 
as this article tells about. 


If he had, he might have used 
the titl—“Grit and Grab— 
or the Thrilling Capture of a 
Doctor’s Bill.” 


But dig out some of your 
hopeless accounts, apply the 
oxygen, and listen carefully 
for some faint flutter of the 


vestment that the 
doctor spoke to 
me, suggesting 
that I try to get 
his money back. 
Investigation 
showed that the 
promoter had 
talked to a num- 
ber of persons 
about investment 
in his health food 
plant, but that he 
had never really 
established the 
plant. In one of 








fair-sized pin. 

So the first 
thing I turned my attention to 
was collections. 

The little doctor at the drug 
store supplied me my first bout. 
He told me that when he owned 
a drug store in the city (a store 
that had been taken away for 
debt) a promoter had approached 
him and sold him a share in the 
promotion for $100. 

The promoter also borrowed $35 
additional with which to pay his 
expenses. This loan was paid 
back with the exception of $18. 

Then the promoter gradually 
effaced himself, finally disappear- 
ing from the vicinity altogether, 
leaving a balance of $118. 

Nothing further was heard of 
the promotion, which was the 
Manufacture of a health food 
known as “Nutree”. 

The doctor felt keenly about his 
loss, He had written to the town 


the letters he had 
promised the lit- 
tle doctor: “You know, doctor, 
you may have any position you 
want in our factory.” 

Fact of the matter was that 
the physician was peculiarly un- 
fitted either by temperament or 
training for any executive posi- 
tion whatever. 

I wrote a letter to the promoter, 
addressing it to the town where 
he was last heard from. It came 
back. 

Then I wrote a letter to the 
postmaster of the town asking the 
whereabouts of the promoter, 
whom we will call J. H. Taylor. 
In his reply the postmaster ex- 
plained that Mr. Taylor was not 
there. I then wrote and asked 
if he knew where Mr. Taylor was. 
The reply said that it was “against 
the postal rules and regulations” 
to give out information that had 

(Turn the Page) 
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come through a position with the 
government. 

I wrote the postmaster again, 
informing him that I did not want 
information which was the prop- 
erty of the government. I sug- 
gested to him that if I was in his 
town, making inquiries as to some 
person, he would no doubt go out 
of his way to point out the party 


oO me. 

I told him that hearsay infor- 
mation was good enough for me, 
that if he knew of a relative or 
a former neighbor of the object 
of my search, I should be more 
than glad if he would merely 
write the name, just the plain 
name and nothing else. 

The postmaster thawed enough 
to say “J. H. Taylor has a father, 
a Doctor Taylor, in the town of 
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Henry, Texas.” (That is not the 
name of the place but it’s just 
as good.) 

I immediately wrote to the post- 
master at Henry, Texas, asking 
about Dr. Taylor. The postmas- 
ter did not reply. 

I was up against it. 

There was no Bradstreet in- 
formation in our little town. 
However, at the bank I found a 
directory which gave the name, 
the amount of capital and the 
directorate of every bank in 
Texas. This was indeed a find. I 
immediately wrote the cashier of 
one of the banks at Henry and 
the assistant cashier of the other 
bank. 

In a few days I was furnished 
with the very pleasing informa- 
tion that the assistant cashier 
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had, just the week before, been 
introduced to a Dr. Taylor, a new- 
comer, who was making improve- 
ments on his farm, and that he 
had been introduced by a Mr. 
Mulhaney who had known the 
Taylors in Oklahoma, where both 
men had formerly resided. 

I immediately wrote to Mr. 
Mulhaney. I told that gentleman 
that a cotton storage association 
was being formed in our town 
(quite true) and it was in need 
of a man of some ability as an 
organizer, to sell shares of stock. 

I desired the address and some 
suggestions as to the qualifica- 
tions of the son of Dr. Taylor. 

Mr. Mulhaney replied at once. 
He spoke very highly of J. H. 
Taylor’s ability. He grew en- 
thusiastic. 

He said: “J. H. Taylor is a 
bright young man. He has excep- 
tional ability as a promoter. He 
is a hustler. He is a go-getter.” 

This last was unnecessary. I 
knew he was a go-getter, too 
much of a go-getter! 

Mr. Mulhaney informed me 
that the object of my search was 
at that time Secretary of the 
Chamber of Commerce at Bow- 
man, Texas. (That’s not the 
county, but just as fertile, I 
understand.) 

Well, I had located my man! 

Knowing his manner of vanish- 
ing I resolved to ease into his 
neighborhood. I wrote to the 
cashier of one of the banks of 
Bowman and to the President of 
the Chamber of Commerce. I was 
getting close to the game. I felt 
that there was likely to be a move- 
ment of the underbrush at any 
moment! 

It came in this fashion. 

The station agent called over 
rw pene: “Armstrong, here’s a 
elegram for you. Charges $1.24. 
Shall I read to” —— 

I asked who it was from. 

J. H. Taylor,” came the an- 
swer. 

I answered: “No ‘ 
3g pall don’t read 
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Lifts and Holds 


For Ptosis, Hernia, Pregnancy, 
Obesity, Relaxed Sacro-Iliac Ar- 
ticulations, Floating Kidney, 
High and Low Operations,—for 
any condition calling for abdom- 
inal support. 


Every Storm Supporter is 
made to order, a doctor’s work 
for doctors. 


Supporter is made and mailed 
within 24 hours after order 
is received in this office. 


We will gladly send descrip- 
tive literature and samples of 
materials with full informa- 
tion as to results attainable, 
with order blanks explaining 
measurements, 





Katherine L. Storm, M.D. 
Originator, Owner and Maker 
1701 Diamond St., Philadelphia 
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When hepatic secretion is 
suppressed, in whole or in 
part, the process of diges- 
tion ceases to work smoothly 
and after a time the sufferer 


seeks professional advice. 


Among the several agents 
recommended 


CHIONIA 


A Preparation of Chionanthus 
Virginica 


has won a position of prom- 
inence. It has been in use 
for so many years that prac- 
tically the entire profession 
is acquainted with its value 
as an hepatic stimulant. 
Prepared exclusively for 
Physicians’ Prescriptions. 
It is a fact that the com- 
bination of the five Bromides 
of Potassium, Sodium, Am- 
monium, Calcium and Lith- 
ium presented in a pure and 
eligible form has decided 
advantages over the single 
salts. 

The bromide treatment 
gives better therapeutic re- 
sults through the use of 


PEACOCK’S 
BROMIDES 


than is possible with the 
single salts. 

Each fluid drachm contains 
15 grains of the purest bro- 
mides of potassium, sodium, 
ammonium, calcium and 
lithium. 

We will be glad to send a 
liberal sample of either or 
both of the above products 
to any physician returning 
this coupon with his Pre- 
scription blank. 


(..) Chionia. 
(..) Peacock’s Bromides. 
Peacock Chemical Co. 

















St. Louis, Mo. 
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The telegram was from the 
Secretary of the Chamber of Com- 
merce at Bowman. It was writ- 
ten in burlesque imitation of the 
style I had used. It read as fol- 
lows: 


‘‘THIS IS FRIDAY THE 13TH 
DO YOU BELIEVE IN SIGNS 
HOW LONG HAVE YOU BEEN 
THAT WAY DID YOU EVER 
HAVE A CASE OF THE HEAVES 
WHAT WAS YOUR’ GRAND- 
MOTHER’S MAIDEN NAME 
WHAT DO YOU THINK ABOUT 
THE WAR HAVE YOU ° 
WAYS BEEN A  BONEHEAD 
THIS AND ANY OTHER INFOR- 
MATION WILL BE GREATLY 
APPRECIATED AND KEPT AB- 
SOLUTELY QUIET STRICTLY 
SUBROSA AND IS INTENDED 
FOR AN OCTOGENARIAN WHO 
1S FEEBLE MINDED’’ 


In the mails came a letter. 

It was addressed to me. It 
commended my diligence in comb- 
ing the state of Texas for a line 
of information as to J. H. Taylor. 
It suggested that, instead of ask- 
ing all his friends as to his where- 
abouts, I might as well have con- 
sulted him, himself, as he was 
quite well acquainted with him- 
self, and might have given the 
information first hand. It was 
apparent that he did not know 
who was making the inquiry, nor 
for what reason. 

Then I advised the physician to 
write him, acquainting him with 
who it was that was locating him. 

Immediately Friend Taylor be- 
gan to tell of his long struggle 
with adverse conditions. None of 
his promotions had come out quite 
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Dr. SIEGERTS 
(Elix. Ang. Amari Sgt.) 
As a vehicle for masking obnoxious 
drugs. As an agent for stimulating 
metabolism. 


Send for Sample 
J. W. WUPPERMANN 
Promotion Department 
14 East 46th Street, New York, N. Y. 
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right. When pressed for pay- 
ment, he wrote that he didn’t 
think he ought to pay the doc- 
tor’s claim at that time since 
there were others of longer stand- 
ing that were still unpaid. 

He had to be reminded that 
the claim stood by itself, that it 
was the doctor’s money the doctor 
wanted and no other. 

He claimed to have a big pro- 
motion just about ripe out of 
which he was shortly to realize a 
goodly sum of money, to which I 
replied that it did seem unfor- 
tunate that he was “always about 
two lopes behind some big thing 
—never quite close enough to put 
salt on its tail.” 

One of the bankers at Bowman 
took up for him. The banker 
stated that Taylor seemed a very 
good sort. Perhaps he over- 
promised himself. 

“T sometimes think,” added the 
banker, “that an enthusiastic pro- 
moter sometimes cannot help 
making glowing promises.” 

About that time, the doctor got 
a letter from Taylor. He said he 
had a new promotion on that was 
bound to be a winner, and pro- 
posed that I go up to Bowman 
county—he’d pay my way in 
fact— and if things were not as 
represented he’d pay my way 
back again. 

I wrote him if he had any extra 
money he’d better pay the physi- 
cian’s claim, and gave him until 
a certain date. 

Two days before the time set 
for payment Taylor sent a cash- 
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RADON 


(Has same effect as radium) 
in 
PLATINUM - GOLD 
GLASS Seeds 
and 
STANDARD SIZE 
NEEDLES and TUBES 
—oS-— 

Quick Delivery to all parts of 
United States and Canada 
—>— 
STANDARD 
CHEMICAL COMPANY 
(Radium Chemical Company) 
No. 1 East Forty-second Street 
New York City 


Send for detailed information 








Simplicity 
Accuracy 
Reliability 


Backed by three 
generations of prac- 
tical experience in 
Artificial Limbs. 


A. A. MARKS, Inc. 
90 Fifth Ave. 
New York City 
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MERCURY is the on UNIVERSALLY ZE 
REMEDY for syphilis. ¥ seein 


MERCOFUM 


| Colloidal Mercury Vapor | 


is mercury in its purest and most absorbable form in con- 
junction with a harmless vegetable vehicle. 
SIMPLE, SAFE AND EFFECTIVE 
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Fumae Laboratories, 488-490 Sumner Ave., Brooklyn, N. Y. 
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To assure your patients of 
the genuine product, pre- 


scribe by full name always 


KELLOGG’S 
tasteless 


CASTOR OIL 


Refined especially for medicinal 
use. Bottled in 3 oz. and 7 oz. 
sizes only. Never sold in bulk. 


The only castor oil in America 
bottled at the refinery—a _ pro- 
cess necessary to insure original 
purity and freedom from castor 
taste and odor. 


The mothers of your youthful 
patients will thank you for recom- 
mending Kellogg’s Tasteless 
Castor Oil. Even the grown-ups 
will take it without a frown. 


National Distributors 


WALTER JANVIER, Inc. 
417 Canal St. 
New York, N. Y. 
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ier’s check for $160. He owed 
$118 and a fraction, same being 
the original $118 with interest at 
8% for four years. 

NOTE—tThe new promotion on which 
he was working was the development 
of a resort on the Sante Fe in a western 
state. Taylor had written a movie play 
that was to be produced there. It 
failed of realization and members of the 
Bowman Chamber of Commerce and 
others who were stockholders lost out. 
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PRESENTING A NOTE 
Reported by Lawyer Hayward 


HE doctor had taken a 
patient’s note, en- 
dorsed by X, and 
handed it to the Brick 
Bank for collection. 

The day the note 
fell due the cashier 
went to the patient’s 
office, smoked about two-thirds 
of a five cent cigar, chatted over 
business conditions generally and 
discussed the possible outcome of 
the approaching elections. 

“That doctor’s note of yours 
is due todayy’ the cashier an- 
nounced. 

“T know it, but I can’t do a 
thing until the first of next 
week,” the patient averred. 

After some further conversa- 
tion the cashier went back to the 
bank, notified the endorser, the 
endorser failed to pzy, the doc- 
tor sued, and put the cashier on 
the stand to prove presentment 

“Did you actually demand pay- 
ment of the note?” the endorser’s 
lawyer asked on cross-examina- 
tion. 

“Well, I told him the note was 
due today.” 

“Did you produce and show 
him the note?” 

“T did not.” 

“Did you have the note in your 
possession so that you could have 
produced it?” 

“No—the note was at the 
bank.” 

“We contend that there is no 
evidence of a proper demand or 














Sh 


© “D> 2, 


rigk 
and 
up | 
his 

pers 
wait 








erw 


ro, eee 4A ae ~—oeu eu Free 


— 3} 


ree" 2 I 


ya =. Fa = 8 














July, 1927 


presentment,” the attorney 
argued. 

“Did the maker ask you to pro- 
duce the note at that time or at 
any other time?” the doctor’s 
lawyer asked on redirect examin- 
ation. 

“He did not,” the cashier re- 
plied. 

“Did he refuse to pay on the 
ground that the note was not 
produced?” 


“No, jhe said he didn’t have the 
money.’ 


N this evidence the Missouri 
Supreme Court (177 N.W. 
987) ruled in favor of the doctor. 


“When the cashier said that 
the note was due that day, the 
maker clearly understood that 
this was a demand for payment. 
He so treated it and explained 
that payment of the note could 
not then be made, due to the 
lack of funds. Both parties con- 
sidered and treated it as a de- 
mand and the fact that it was 
couched in courteous language 
does not deprive it of its legal 
effect,” said the Court on the 
first point. 


“The rule of the law merchant, 
now made statute by the Nego- 
tiable Instruments Acts, is for 
the benefit of the maker, that 
he may examine the instruments 
to determine its genuineness, the 
right of the holder to payment, 
and, upon payment, may take it 
up and destroy it, or keep it in 
his possession. It is a provision 
personal to him, and may be 
waived by him, and is waived 
where he makes no request for 
its production, and his refusal to 
pay is solely based on other 
grounds; i. e. lack of funds. 


“The law does not require the 
doing of idle things, and such 
requirements as are for the sole 
benefit of the maker of the note 
may be waived by him,” said the 
Court in holding that there had 
been a proper presentment. 
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INDOLENT 
SUMMER 
METABOLISM 


will usually respond 
to either 


MORRHUOL 


(Chapoteaut) 


complementing the active 
principles and Vitamine A 
and D potencies of a high 
grade Cod Liver Oil in pala- 
table capsule form. 


(100 caps. of 4 min. to a 
bottle) 


or to 


CEREVISINE 


a desiccated French brew- 
ers’ yeast, and rich source 
for Vitamine B, nucleo- 
phosphates, enzymes, etc., 
in palatable tablet form. 














(75 tabl. of 1 grm. toa 
bottle) 


or to both these alteratives 
simultaneously. 


Samples and literature upon 
request. 


Laboratoire 
de Pharmacologie, Inc. 


92 Beekman St. 
New York City 








U. S. Agents 
E. FOUGERA & CO., INC. 
NEW YORK CITY 
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HAT are we aiming at in 
this life? Why do we 
devote at least a third of 


our time to the accumulation of 
money? 

The obvious answer is that we 
are endeavoring to provide our 
families with the necessities and 
luxuries of life, to own our 
homes, drive our cars, educate 
our children, not to mention the 
buying of new tubes for the 
radio and the scattering of golf 
balls throughout the woods and 
fields. 

But think a minute. Are we 
not occupied in the more serious 
task of building an estate—creat- 
ing a competence that will take 
care of us in our old age, or take 
care of our families when we are 
gone? Are we not all working 
more or less feverishly to make 
an actual, if small, financial im- 
pression upon the world? 

Man’s life is pretty generally 
divided into three parts. The 
first is preparation; the second, 
up-building; and the third, God 
bless us, is old age. 

The first, though few children 
believe it, is naturally the most 
pleasant. The second, unless you 
suddenly acquire a few gushing 
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A Most 

Comfortable 
Feeling, 
Gentlemen! 

By H. Sheridan Baketel, Jr. 


A New York insurance expert 
throws a little light on the 
physician’s financial future. 


oil wells, is usually of much 
longer duration than either of the 
other two. The third period is 
too often one of extreme em- 
barrassment and discomfort, sim- 
ply because too few of us make 
the proper provision during our 
up-building period. 

Had your father died during 
his up-building years without hav- 
ing made ample financial provis- 
ion for his family, the chances are 
you would not be a physician to- 
day. 

Assume, on the other hand that 
he lived to a ripe old age, but, 
with nothing laid by became de- 
pendent upon you for support 
during his declining years. Un- 
questionably such a situation 
would be embarrassing for him 
and possibly difficult for you. 


HY not all of us turn our 

thoughts now to the ar- 
rangement of our own financial 
future? Let us be sure that we 
shall not be placed in adverse 
circumstances. 

It is an easy and inexpensive 
matter to assure your future an 
the future of your family provid- 
ing you are physically fit. 
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Insurance purchased on your 
life can be made to do everything 
you may want it to. Study your 
financial needs for the future, ar- 
range your program and consult 
a good life insurance man, who 
will impartially and at no cost, 
give you the benefit of his experi- 
ence, as you would give him the 
benefit of yours in the event of 
his being ill. 

Let us take, for example, this 
case: Dr. Smith, thirty years old, 
has a wife and two small child- 
ren. His practice is growing and 
so is his family. He owns his 
house and has the respect of the 
community. 

If he is experienced enough in 
matters of business to make 
sound investments for the next 
thirty years, his accumulation at 
the end of that time would, of 
course, be greater than would be 
similar deposits in life insurance. 
But he is not sure he will live 
thirty years, and, if not, his wife 
and two youngsters will be con- 
siderably the losers. 

Consequently, he turns to life 
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Medigram NO, 18 


In the operative tech- 
nique of the careful 
doctor, luck plays an 
insignificant part; would 
that the same technique 
applied to every physi- 
cian’s investments! 
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insurance as the one sure way of 
building an estate. 

Now, what are his needs? Let 
us say that small indebtednesses 
against his estate, unpaid income 
tax, funeral bills, and so on, 
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would be not more than $3,500. 
Then, he might have a mortgage 
on his house of $6,500, which he 
would not care to have his family 
burdened with. 

That being so, Dr. Smith would 
purchase $10,000 of insurance, 
payable outright, and would then 
have the satisfaction of knowing 
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Medigram NO, 19 


The first number on any 
investment program 
should always be, 
“Home, Sweet Home”. 


TUL 
his family would have a house 
to live in just as he had provided 
and with no debts of any kind 


_hanging over them. 


However, what are they to do 
for living expenses? The child- 
ren are small and Mrs. Smith 
couldn’t very well go to work. 
She probably wouldn’t know what 
to do if she had to. Yet it might 
take $2,000 income a year to pay 
expenses. 

Suppose the doctor wanted to 
make a trust fund. The insur- 
ance company would act as 
trustee, administering the estate 
without charge and pay about 
five percent interest. 

Therefore, assume that $40,000 
is left in trust. The company 
would pay the mother $2,000 per 
annum during her life time. If 
she died prematurely, it would 
continue the income to the child- 
ren. 

That would take care of living 
expenses but how about educa- 
ting the children? The $2,000 
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income couldn’t do it very well. 
Consequently, Dr. Smith buys 
actual educational contracts, 
which allow each child $25 per 
month until he is fourteen; $45 
per month from fourteen to 
eighteen, while they are attend- 
ing high school; $90 per month, 
from “eighteen to twenty-two, 
while at college, and $1,000 on 
their twenty-second birthday 
which will start them off in life. 

That is a fairly comprehensive 
financial program and it entails 
an amount of life insurance to- 
talling $62,000. This could be 
bought for an annual net de- 
posit of eee sly $1000, or 
a monthly saving about $85. 

Now let us assume our good 
doctor has outlived the need of 
protection. His children are 
married; his expenses are light; 
his earnings are declining and he 
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is about sixty-five. He feels that 
he is entitled to a real rest. He 
consequently cashes his insur- 
ance for about $33,000, which, 
at six percent interest, is an in- 
come to him of $2 ,000 a year 
without disturbing the principal. 

If this is not sufficiently great, 
he can purchase a life annuity 
with the principal which will 
guarantee his $300 per month 
for as long as he lives. 

Thus, the program has been 
fulfilled. As a young man he 
laid his plans far ahead into the 


future. Whether he lived or not, 
he knew what would happen. 
Either he would enjoy a com- 


fortable and financially independ- 
ent old age, or his family would 
carry on in practically the same 
circumstances as when he was 
alive to provide for them. 

A most comfortable feeling, 
gentlemen. I wish we all had it! 





UNITED STATES CIVIL SERVICE EXAMS 


HE United States Civil Serv- 

ice Commission announces the 
following open competitive ex- 
aminations: Assistant medical 
officer, associate medical officer, 
medical officer, senior medical 
officer. 

Application for these positions 
will be rated as received at 
Washington, D. C., until Decem- 
ber 30 

The examinations are to fill 
vacancies occurring in the Indian 
Service, the Public Health Serv- 
ice, the Coact and Geodettic 
Service, the Panama Canal, the 
Veterans’ Bureau Field Service, 
and other branches of the Fed- 
eral classified service throughout 


the United States. 

Specialists are needed _ in 
practically all branches of medi- 
cine and surgery. There is spe- 
cial need for medical officers 
qualified in tuberculosis or neuro- 
psychiatry. 

Competitors will not be re- 
quired to report for examination 
at any place, but will be rated 
on their education, training, and 
experience. 

Write the U. S. Civil Service 
Commission, Washington, D. C., 
or the secretary of the Board of 
U. S. Civil Service Examiners at 
the post office or customhouse in 
any city. 
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Authorities claim that when the 
foreign plant proteins which when 
inhaled cause hay fever, are elim- 
inated by irrigation of the nasal 
channel, relief is quickly obtained. 
Write for 16-page booklet which 
explains this and other subjects in 
detail. 
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155 E. 34th St., New York 
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THE ORIGINAL 
ZINC CHLORIDE 
Moutn WASH 


OR? 
fav 
1) BS SHOULD BE 


A liberal supply IN EVERY SICK-ROOM 


on request 


So Pleasing 


So_ Efficient~ 
LAVORIS CHEMICAL COMPANY 


MINNEAPOLIS, MINN. TORONTO, ONT. 























The Standard Saline — since 1895 


OR 31 years doctois have used, prescribed 

and recommended Sal Hepatica. It is the 

approved laxative and cathartic for flushin 
the intestinal tract and for promoting iasubaal 
purification. 

Fortified by the addition of sodium phosphate, 
Sal Hepatica is an effervescent saline combina- 
tion similar to the natural “Bitter Waters” of 
certain medicinal springs of the United States 
and Europe. 

Sal Hepatica is an ideal preparation for the 
practitioner to recommend —it is efficient, pal- 
atable and reliable, and does not create a con- 
dition of tolerance. 


Samples for clinical purposes 
BRISTOL-MYERS CO., 75 M West 8t., N. Y. C. 


Sal Hepatica 
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A tabloid guide for keeping up-to-date on manufacturers’ 
literature and samples 


Habit Time: An _ interesting 
booklet of six chapters, setting 
forth a neglected fundamental in 
the study of the physiology of 


the bowel. It was published un- 
der the auspices of Deshell 
Laboratories, Inc., 536 Lake- 


shore Drive, Chicago, Ill., and is 
sent to physicians gratis. 


CAS 
ee Ee , 
Therapeutic Arc Carbons: A 

new bulletin has been issued on 
this subject by the National Car- 
bon Co., Inc., Cleveland, Ohio, 
containing a number of spectro- 
grams and other interesting 
data. 





* * * 


Hypochlorite in Medical Prac- 
tice: A digest of authoritative 
discussions on an _ improved 
Dakin’s Solution, with a rather 
complete bibliography. Compiled 
by the Zonite Products Company, 
250 Park Avenue, New York. 

* ok * 

Yeast Vitamine Tablets: Harris 
Laboratories are offering to send, 
upon receipt of $1.00, a sample 
bottle of Yeast Vitamine Tablets 
especially indicated in convales- 
cence or typical anorexia. A pre- 


scription blank or letterhead 
must also be enclosed. The ad- 
dress is Harris Laboratories, 


Tuckahoe, N.Y 


Sample of Dewey’s Dew-Tone: 
A complimentary bottle of 
Dewey’s Dew-Tone and Port is 
offered to physicians, in order to 
prove its high medicinal value 





and purity. Ask H. T. Dewey 
and Sons Co., 138 Fulton St., 
New York. 


Baederkalendar: A __ limited 
number of reference books, pack- 
ed full of balneologica!l inform- 
ation on the German spas is be- 
ing held for Medical Economics 
readers by the German Health 
Resorts. The book is standard 
text-book size, board - covered, 
illustrated, but don’t send for it 
if you can’t read German. The 
address is 630 Fifth Ave., New 
York. 

‘ e& « 

Oscodal: Samples of a sugar- 
coated tablet in which the thera- 
peutically active ingredients of 
Cod Liver Oil are retained, with- 
out the taste and smell, will be 
sent gratis by the H. A. Metz 
Laboratories, Inc., 122 Hudson 
St., New York. 


Manual of Artificial Limbs: 
This is a big cloth-bound book of 
360 pages, packed full of illustra- 
tions and exceptionally intelli- 
gent explanations of limb re- 
placement. Every _ physician 
ought to have it in his library. 
Write A. A. Marks, 90 Fifth Ave- 
nue, New York. | 

_ 





A Survey of Focal Infection: 
Survey is right!—and if you'd 
like a copy, better ask soon. It’s 
our guess the supply will soon be 
exhausted, because such booklets 
aren’t offered on this subject 
every day. The address is Fel- 
lows Medical Manufacturing Co., 
26 Christopher St., New York. 


Sklar Imperatori Outfits: A 
new folder is out describing the 
use of these outfits in diagnostic 
work. Write J. Sklar Manufac- 
turing Co., 133 Floyd St., Brook- 
lyn, N. Y. 
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Treatment of Furuncle: A re- 
print from the Medical Journal 
and Record, dealing with the ioni- 
zation of tin in the treatment of 
furuncle of the ear. The reprint 
is offered by the Anglo-French 
Drug Co., 1270 Broadway, New 
York. 


Spencer Supports: An illustrated 
booklet explaining the use of 
Spencer supports for maternity 
wear, hernia, enteroptosis, float- 
ing kidney, sacro-iliac sprain, 
and so on, is offered by Berger 
Pros. Co., 157 Derby Avenue, 
New Haven, Conn. 


e “& *& 
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Angostura—Booklet and Sam- 
ples: How Angostura Bitters get 
in their work by the psychic stim- 
ulation of the digestive mecha- 
nism is the subject of an en- 
gaging little book, which is ac- 
companied by a sample, if you so 
request. The address is J. W 
Wupperman Angostura Bitters 
Agency, Inc., 14 East 46th St., 
New York. 


* * oe 
BRAGS 
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Internal Antisepsis: A sixteen- 
page booklet dealing with the 
product “Cystogen” and its use 
in venereal and other work, is 
offered by the Cystogen Chemical 
Company, 220 36th St., Brook- 
lyn, N. Y. 





* * * 

An Index of Treatment: A 
little book, fresh from the press, 
containing various practical notes 
or the therapeutic use of iodine, 
with an index a whole page long. 
Your copy can be had from the 
Burnham Soluble Iodine Co., 
Auburndale, Mass. 

* * * 


_ Oxygen Therapy: ‘i nere is a 
limited edition of a highly inter- 
esting book on oxygen therapy 
by intramuscular injection, await- 
Ing the requests of physicians to 
the Huxley Laboratories, Inc., 
175 Varick St., New York. 


MEDICAL ECONOMICS 
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A lack of secretion in the 
intestines is one of the prin- 
cipal causes of chronic con- 
stipation. 


PRUNOIDS 


given at night over a period 
of one week will increase 
glandular activity without 
exciting pronounced peris- 
talsis and will gradually 
overcome this form of con- 
stipation. 

Prunoids are made of Phenol- 
phthalein (one and_. one-half 
grains in each) Cascara Sagrada, 
DeEmetinized Ipecac and Prunes. 

* * * * * 








When the heart has been 
weakened from prolonged 
overwork and strain, 


- CACTINA 
PILLETS 


A Preparation of the Mexican 
Night Blooming Cereus 
may be safely and effec- 

tively prescribed. 

Thus employed, Cactina 
gradually improves the 
nutrition and tone of the 
heart muscle, restores the 
cardiac rhythm and renders 
the heart more resistant to 
irritating influences. Cac- 
tina is a true cardiac tonic 
without cumulative effect. 














Samples to Physicians Only 
We will be glad to send a 
liberal sample of either or 
both of the above products 
to any physician returning 
this coupon with his Pre- 
scription blank. 


(..) Prunoids. 
(..) Cactina Pillets. 





Sultan Drug Company 
St. Louis, Mo. 





















Muskoka Lakes: Read this of 
a sultry afternoon in the city, 
and see what it makes you yearn 
for. It is gotten up by the Cana- 
dian Pacific Railway, Madison 
Avenue, New York. 


DR A 
BSA) 


Le Voyageur en France: A de- 
lightful, breezy little publication 
that comes to us each month, full 
of interesting bits of travel talk; 
it’s something you can leave on 
the reception room table. It can 
be had from the French Govern- 
342 Madison Avenue, New York. 
ment Tourist Information Office, 


South America: “Cities as 
beautiful as Paris, sophisticated 
as Vienna, modern as New York” 
—they’re all described in this 
folder on South America, the 
Land of Amazement. You can 
get your copy by writing the 
Munson Lines, 67 Wall St., New 


York. 
5 
ORE 


Ocean Cruises to Havana: A 
small folder giving the itineraries 
of some Cuban excursions. Issued 
by the Ward Line, Wall Street, 
New York. 





Tours & Cruises: 


re 


for physicians 
and patients. 




















Europe By Motor: A _ ride 
across the African desert in an 
eight-cylinder chariot may be a 
little dusty, but what’s that com- 
pared to the high adventure of it? 
This booklet is put forth by Lif- 
sey Tours, Inc., 527 Fifth Ave- 
nue, New York. 


s 
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Beautiful Germany: <A _ few 
trips through the high spots, with 
some side excursions to Austria 
and Switzerland. Write the North 
German Lloyd, 32 Broadway, 
New York. 
















Panama Canal Hotels: About 
one-tenth regulation hotel litera- 
ture and nine-tenths illustrations, 
with a large relief map of the 
Canal. You’ll know more about 
the Canal after reading it. Write 
the Chief Quartermaster, The 
Panama Canal, Balboa Heights, 
Canal Zone. 


Atty 


New Orleans and Havana: If 
you’re thinking of taking a little 
trip down this way, ask the Mun- 
son Lines to send you this folder. 
Their office is 67 Wall St., New 
York. 
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IN CORYZA, LARYNGITIS, LA GRIPPE, INFLUENZA 


PINEOLEUM 


Pree on request: 1, doz. new Pipet packages or $1 Improved Oil Nebulizer 
The Pjneoleum Company, Dept. ME, 52 West 15th St., New York City 























AMPYDIN mcets the need for a 
dependable non-narcotic analgesic 
and antipyretic which is effective, 
yet relatively free frorh undesirable 
by effects. 


Supplied for convenient dispensing 
in crystals, tablets and capsules. 


Trial sample and literature on 
request. 


Pharmaceutical Laboratories 


National Aniline & Chemical Co., Inc. 
40 Rector Street, New York, N. Y. 
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frre the specific cause of puerperal eclampsia, 


it is conceded by the best medical authorities that 

intestinal toxemia plays the major etiological rdle. 
Hence the necessity of proper bowel elimination during 
the entire period of pregnancy. 


According to Williams, at least one half of all pregnant 
women suffer from constipation. Cathartics are dangerous 
to expectant mothers in many ways. They sap the — 
vitality, disturb digestion, are a common cause of miscar- 
riage, produce hemorrhoids and make the patient a candi- 
date be chronic intestinal invalidism. Cathartics taken 


during the nursing period upset the infant and may thus 
be a-starting point for intestinal irregularities in the child. 


The administration of Nujol is fast becoming the accepted 
method of combating many of the ills to which the preg- 
nant woman is prone and is absolutely safe to use through- 
out the pre- and post- partum periods. 


~T eo” 


TSE eR 


For Lubrication Therapy 


Made by NUJOL LABORATORIES, STANDARD OIL CO. (New Jersey) 
© 1927 “SOCO (N. J. )”—0-5764-884 








